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Sparks 


New York Gets ‘Breaks’ 
Willys Tradition 
Old Timers Rally 


Tom Corpe Repeats 


a oe 


By 
Chris Sinsabaugh 


New York 


ne YORK’S been getting the 
breaks on the weather for its 
dealer-conducted automobile show 
which has been running smoothly 
since Saturday and which bids 
fair to be one of the most suc- 
cessful of recent years. It has 
been of Florida mildness so far 
and in consequence the crowds 
have been turning out. Retail 
business out of the show should 
be exceedingly good. 

But all the show activity on the 
part of the industry is not con- 
fined to the Palace. There’s been | 
a lot doing outside in the way 
of lunches and the like, that has) 
kept the Paul Prys of the press 
on the go. 

Featured on the Monday card 
were the iunches of the Sales 
Executive Club at the Roosevelt, 
when Richard H. Grant, vice- 
president of General Motors, 
talked most interestingly; the an- 
nual lunch for the newspaper men 
given by John N. Willys at the 
Biltmore; the cocktail hour put 
on by Buick for the press at the 
Waldorf, and the evening dinner 
given at the Stork Club by offi-| 
cials of the Indianapolis Speed-| 
way, with Eddie Rickenbacker, 
its president, and T. E. Meyers,| 
general manager, as the hosts to| 
the newspaper men. 


* * 


THE WILLYS’ luncheon natur- 
ally was the rallying point for 





most of the newspaper men at 
the show, for its been a weekly 
feature for at least twenty years, 
always at the same place and on 
the same day of show week, an 
occasion when John N. meets the 
Paul Prys and reminisces with 
the old-timers who have known 
him through his spectacular 
career. The ranks of the veterans 
of the press are thinning. It was 
most noticable but still this writer 
noted some of his colleagues who 
have been show-going for years, 
men like Jim Sullivan and Jack 
Dempsey from Boston, Kenny 
Clark from Chicago, while the} 
veteran of veterans, F. Ed 
Spooner, was there too, for he | 
never has missed one of these| 
Willys lunches. 


j}ever held by 





* * * 


WILLYS AND Clem Miniger 
both spoke about the future of 
Willys-Overland and the former 
indicated that while he may not 





be as active as of yore in the 
management of the company 
which he founded in 1907, still he 
expected to do his bit. It was 
Dave Wilson who got the bou- 
quets for the work he has done 
as president in rejuvenating 
WDO. 

The factory has been put into 
great shape and within a week 
will be turning out at least 2,500 
cars a month, working on the 
15,000 which the court says it can 
build, of which number Wilson 





says practically all already have 
(Continued on Page 9, Col. 2) 








Stout Speaks at SAE Dinner 


800 Honor¢ Ch 


Past Heads 
At Banquet 


New York, Jan. 7.—Some 
800 members and guests of 
the Society of Automotive 
Engineers attended the an- 


nual dinner of the society 
held at the Hotel Commodore 





dinner to be held during show 
week. The dinner marks the 


| thirtieth anniversary of the so- 


ciety and was the occasion for 
honoring all the living past presi- 
dents by conferring upon them 
honary life membership in the | 
organization. 

Delmar G. Roos, president, 
whose term of office ends at the 
close of the annual meeting of the 
society in Detroit next week, 
presided and made one of the 
principal addresses. He congratu- 
lated the society upon the com- 
pletion of 30 years of accomplish- 
ment and service to the industry, 


pointing out how each of its sev- | 


eral activities in the various 


automotive fields has contributed | 
|toward making its work so emi- | 
He paid particu- | 


nently helpful. 


| here this evening, the only large | 


lar honor to the numerous past | 
presidents, many of whom were | 


present, in saying that although 

automotive vehicles and equip- 

ment will change from year to 
(Continued on Page 27, Col. 1) 


Faulkner Sees 
Better Living 
Now in Demand 





New York, Jan. 7. — America 
has just entered an era of more 
gracious living, and quality mer- 
chandise will be in demand in 
1935, Roy H. Faulkner, president 
of the Auburn Automobile Co., 
told 500 dealers and salesmen at a 
luncheon in the Park Central ho- 
tel today. 

The meeting was the largest 
Auburn in New 
York. Faulkner told of having 
just completed a 10,000-mile coast- 
to-coast survey trip, where he 
found, from actual contact, a 
marked upward trend in quality 
buying in many lines. 

“Auburn anticipated this trend 
months ago,” the motor car man- 
ufacturer said. “We felt that the 
American public was again reach- 
ing out for something better. A 
great many people again want in- 
dividuality and exclusiveness, and 
we have predicated our entire 
1935 program on this basis. 

“Auburn’s sales are far in ad- 
vance of those made at last year’s 
shows and actual prospects are 
four times greater for the same 
period last year.” 

(Continued on Page 2, Col. 2) 





| year. 
000 less than at the end of 1931 








rysler I 934 Shipments 


Best in Corp’s History 


New York, Jan. 7.—Walter P. 
Chrysler announced today that 
his corporation produced and 
shipped more passenger and com- 
mercial automobiles in 1934 than 
during any previous year in its 
history. He said the 1934 record 


showed a gain of 19.5 per cent| 


over the previous peak year—1928 
and was 33 per cent above the 
1933 mark. 
“We finished this record year 


| with the biggest December in our 


’ 


history,” he said. “The corpora- 
tion shipped a total 57,305 1935 
units in December, compared with 
| 6,301 units shipped in December, 
| 1933. Our Plymouth plant alone 
shipped 32,899 new cars the last 
month of 1934 against 2,108 units 





Drop in Total 


Registrations 
Halted in 1934 


New York, Jan. 7.—The decline 
in the number of motor cars in 
use in the United States, which 
had been under way since 1930, 
was checked during 1934. 

At the end of the year, there 
were approximately 24,840,000 
cars and trucks registered in this 
country, an increase of about 
1,000,000, or 4.2 per cent, for the 
This total was about 1,000- 


and was 1,700,000 under the 
record total of registrations re- 
ported at the end of 1930. 

Motor analyists attribute the 
increase last year to the return 
to service of vehicles which had 
been laid up during the worst 
depression years. 


in the corresponding month a 
year ago.” 

Chrysler declared all of the 
corporation’s plants are operat- 
ing at capacity production to fill 
an unprecedented number of ord- 
ers for new cars. He said retail 
sales are keeping pace with the 
climbing production records. 

“Retail deliveries during the 
final week of the year showed an 
increase of 26 per cent over the 
previous week and were 70 per 
cent above the same week a year 
ago,” Chrysler said. “It will not 
require “boom time” 
to bring the automobile industry 


back to a very satisfactory oper- | 
He pointed out that 


ating basis.” 
most of the cars priced under 
$1,000 are purchased by families 
living on less than $3,000 a year. 








Announce Price 


Of Knee Action 





New York, Jan. 7.—Amplifying 
his announcement of the prices 
of the two new Chevrolet lines for 
1935, W. E. Holler, general sales 
manager of the Chevrolet Motor 
Co., stated that enclosed knee-ac- 
tion, optional on the Master De 
Luxe models, will be available at 
an additional charge of $20 list. 
At least 90 per cent of persons 
buying Master De Luxe models in 
1935, Holler predicted, will exer- 
cise the option and obtain knee- 
action at the small price differ- 
ence involved. 

Holler emphasized the fact that 
knee-action will be built in at 
the factory, not installed by the 
dealer. 


Dodge Has $25,000,000 
New Car Orders on Hand 


New York, Jan. 7.—“Indications 
were bright for the automobile 
industry before the New York 
Auto Show opened, but the de- 
gree of public interest shown in 
the new cars, the attendance fig- 
ures and other factors must sure- 
ly signalize a most reassuring 
1935 outlook for all lines of in- 
dustry and for the country gener- 
ally,” said A. vanDerZee, general 
sales manager of Dodge Brothers 
Corp., after a visit to the Grand 
Central Palace exhibition today. 


“Orders for the new 1935 Dodge 
passenger cars are rolling in at 
the rate of 500 a day. We have 
on hand approximately $25,000,000 
worth of orders for Dodge and 
Plymouth passenger cars and 
Dodge trucks—which, of course, 


are additional to those already 
filled to date this year. Our ship- 
ments on Dodge passenger cars 
and trucks are running 50 per 
cent ahead of last year at this 
time. Practically every important 
metropolitan center this year has 
ordered—and reordered—in train- 
load lots. It is the brightest new 
car-selling season’s opening we've 
known in several years.” 

“As one who has had consider- 
able experience of automobile 
shows, I think the New York 
automobile dealers sponsoring the 
show, their committee headed by 
W. L. Colt, and Al. Reeves, the 
general manager, to whom has 
fallen the burden of organization 


conditions | 
| roof, although many of the lat- 


| 





| appearance reveals. 


SHOW SALES HIGH 


_jAttendance 
Holds Firm 
On Monday 


By HERBERT CHASE 


New York, Jan. 7. — 
Crowds again thronged the 
automobile show here today. 
Many of those present mak- 
ing their second visit, so 
great is the interest in the 
cars displayed. 

A glance from the _ balcony 
shows every booth crowded and 
also serves to emphasize the new 
top view appearance of the sev- 
eral makes which employ ll 
steel roof. These roofs are painted 
to match the remainder of the 
car and are brighter in appear- 
ance than the conventional soft 


ter are still used. 

A second look through the Nash 
exhibit revealed a novelty which 
was not observed on any other 
car, namely the absence of a 
radiator shell, so far as external 
On most 


cars, the hood itself stops short 


| of the grille, leaving a fixed shell 





| which 


On Chevrolets 


the radiator 
this year is painted to 
match the hood in nearly all 
cases. In the Nash and LaFay- 
ette models, however, both side 
hood panels and the top hood 
panel are extended forward to 
the grille itself, hiding, of course, 
the core and shell of the radiator 
which are thus covered. Never- 
theless, the hood is arranged to 
open in the normal way, the 
radiator filler cap being under 
the hood. Nash continues the 
raised integral moldings on the 
hood top panel which give a 
distinctive appearance, but has a 
new arrangement of horizontal 
louvres on side panels, in keeping 
with current vogues. 

Across the aisle from Nash is 
the crowded Packard exhibit in 
which an attendant explains sig- 
nificant points on the stripped 
chassis of the new 120 which gets 
plenty of attention. As the writer 
passed he was pointing out the 

(Continued on Page 2, Col. 4) 


Hudson Sales At 
Show Double 
Rate of 1934 


New York, Jan. 7.—Hudson and 
Terraplane sales actually made 
on the floor of the automobile 
show at New York are running 
about a hundred per cent ahead 
of 1934, according to Marion 
Powers, in charge of distribution 
in the New York territory. 

Nine cars were sold within the 
first three hours, and since that 
time sales as well as the prospect 
list have been mounting at about 
double the rate of a year ago. 

Interest in the new steel roof, 
and particularly in the electric 
hand, is noted. A large percent- 


or covering over 








and direction, are to be warmly} age of the cars ordered call for 


(Continued on Page 20, Col. 2) 


this equipment. 
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Oil Companies Back H 


Plan to Develop | 
Rural Highways 
At Reduced Cost! 


—©® 


the Dallas convention a 
only favoring this plan but of as- 
suring full co-operation with 
state officials in 
gasoline tax laws and in collect- 


| ing revenues, as well as co-oper- 


New York, Jan. 7.—The great} 
oil companies of the United States 
will engage immediately in one of 
the most gigantic and scientific 
road buildings programs’ ever 
planned in this country, it was 
announced today by officials of 
the Tide Water Oil Co. 

The statement said: “The plan 
calls for a vast development of | 
farm or rural roads at low cost 
and only after a scientific survey 
of actual traffic demands and po- 
tential possibilities. 

“The roads can be built at ex- 
tremely small expense and the 
estimated potential gasoline and 
oil taxes in each locality will be 
used as the yardstick to govern 
the original outlay and upkeep. 
Expenditure for a road will be no 
more than the amount in gasoline 
and oil taxes to be returned from 
it. Thus each road is bound to 
pay for itself. The cost will be 
low as the roads will be built with 
oil products. 

“The plan is the acme of eco- 
nomic building; it is a perfect 
vehicle upon which hundreds of 
thousands of workers can ride 
into living wages; it will put 
every farmer in a position to have 
rural roads available, designed to 
make city markets accessible to 
him at all times during the year. 
It will complete a nation-wide 
program of developing an essen- 
tial national, state and rural high- 


way system to be financed at a 
reasonable cost and based upon 
scientific surveys of traffic re- 


quirements. 

“All income from special taxes 
paid by highway users to finance 
these new roads must be exclu- 
sively for highway purposes with- 
out any diversion for other uses. 

“At present we have many 
highways whose stretches of con- 
crete are beautiful to look at, but 
which are highly uneconomic ow- 
ing to the small amount of traffic 
passing over them. The new rural 
road plan will help to solve this 
problem, at least to some extent. 

“It is recognized by highway 
and marketing experts that rural 
highway development has been 
neglected to the detriment of ag- 
ricultural markets. Revenues 
from special taxes levied upon 
highway users have been drawn 
upon for general purposes and 
these funds have been diverted 
from highways. Such diversions 
have curtailed the development of 
essential highway programs, have 
decreased employment, have re- 
stricted trade, have handicapped 
industry and have retarded trans- 
portation progress. 

“The new rural roads program 
tends to correct each and every 
one of these evils and at the 
same time put all new develop- 
ment on a self-sustaining and 
original cost-paying bas 

“The idea is really monumental 
for it will effect every rural road 


in the country to a considerable 
extent. 

“The petroleum industry, 
through the directors of the} 


American Petroleum Institute at | 


Plymouth Sets 
°34 Sales Goal 
At 400.000 Cars 


The Plymouth 


Detroit, Jan. 7. 
Motor Corp. is expecting to sell 
400,000 cars in 1935, J. B. Wag- 
staff, director of advertising, 


stated. 

The company is investing heav- 
ily in advertising for the new cars 
and its January newspaper cam- 
paign is 33.9 per cent above the 
advertising expenditure for Jan- | 
uary, 1934, while the tentative | 
budget for the first quarter is | 
46 per cent above the same period 
of 1934, he said. | 


ating to the fullest extent with 
the United States Bureau of Pub- 
lic Roads. 

“It is believed that congress 
will pass legislation making this 
rural roads program immediately 
possible.” 


‘Faulkner Sees 


Better Living 
Now in Demand 


(Continued from Page 1) 
Faulkner said he was impressed 
by the fact that dealers nation- 
ally continue to express great in- 
terest in the New York show, 
even though it was put on by the 
dealers of New York. 


L. B. Manning, president of the | 
Cord Corp., sounded an optimistic | 


note when he stated that he be- 
lieves this country is entering a 
period of marked improvement 
and that the Cord Corp. in all its 
various divisions has found an in- 
creased demand for its products 
in recent months. This applied, 
he said, not only to automobiles, 
but to shipbuilding, airline travel, 
and other aviation interests. 

“Auburn has made great pro- 
gress in the last two months,” 
Manning told the dealers, “and 
the new developments of the Ly- 
coming Mfg. Co. and Columbia 
Axle are meeting with great ac- 
ceptance. We definitely feel the 
turn has come and we look for 
continued better business 
throughout 1935.” 

Others at the speakers’ table 
were: W. H. Beal, vice-president 
of the Cord Corp. and president 
of the Lycoming Mfg. Co.; R. S. 
Pruitt, vice-president of the Cord 
Corp.; E. H. Parkhurst, president 
of the Columbia Axle Co.; H. T. 
Ames, president of Duesenberg, 
Inec., and vice-president of Au- 
burn; Carl Kaltwasser,  vice- 
president of the New York Ship- 


building Co.; and P. P. Willis, 
president of the P. P. Willis 


Corp., advertising counsel for 
Auburn and other Cord compan- 
ies. A. R. Gribben, president of 
the Auburn Sales Corp. of New 
York, was in charge of the meet- 


ing 


Ford Inaugurates New 
Sales Training School 
St. Paul, Minn., Jan. 7. 
training school, inaugurated by 
the Ford Motor Co. for the pur- 
pose of affording all dealer sales- 
men opportunity of obtaining a 
complete knowledge of the new 
Ford V-8 passenger automobiles 
and trucks is being conducted at 
the Twin Cities Ford branch, ac- 
cording to F. S. Reinhardt, branch 
manager. 


A sales 





Listing 
sedan on a 117 inch wheelbase, w 


few | 
| weeks ago, went on record as not 


enforcing state | 





just about mobbed by motorists, 


Try and Find the Car 


dealers and prospects. 


uge Road Building Program 





There’s a new Airflow De Soto in that there crowd—and this is what happened when the new cars were 


Byron Foy, president of the De Soto Motor 


| Corp. and secretary of the Automobile Manufacturers’ Assn., believes 1935 is going to be a banner year. 


Chevrolet Sold 
165.000 Trucks 


During Past Year 


New York, Jan. 7.—‘Again in 
1934, Chevrolet finished a most 


successful year, leading the com- 
mercial car industry with domes- 
tic sales of 165,000 units,” said W. 
E. Holler, general sales manager 
of Chevrolet. “This is the largest 
volume of sales we have made in 
any year, with only one excep- 
tion, and it represents a gain of 
62,000 units or 59 per cent over 
1933. 

“Our commercial car business 
was good, not only as a record, 
but from a financial standpoint 
to our dealers. Dealers’ gross 
profits were greatly increased by 
commercial car sales and we 
know that our position in the 
truck field is stronger than ever 
before. 

“Our truck sales outlook for 
1935 is increasingly optimistic. 

“As we go into a new year, we 


have carried out our policy of 
constant improvement of our 
truck products with greater re- 


serve strength, greater power to 
move loads easier, and greater 
ability to stop them safely. With 
these principles in mind, we have 
introduced many new features in 
our 1935 line which will include 
20 body types in four wheelbases, 
priced to a greater advantage 
than ever before. Early in the 
year, we will introduce a new 
standard sedan delivery as an 
addition to our commercial car 
line.” 


Lowest Priced Hupp 


at $695, this Hupmobile is the lowest priced in the history of the company. 


ith a 91 h. p. engine. Steeldraulic 
1935 models, 


Kettering Relates Need 


Sales Running 
High at Show 
Attendance Up 


(Continued from Page 1) 
significant fact that there are 
only two lubricating points on 
the new front suspension, namely 
at the king pins. 

Engineers are commenting on 
the new Continental Diesel engine 
for rail cars which was displayed 
for the first time on the top floor. 
This is a radial type and is prob- 
ably the most compact. The 
length is 41 inches and the over- 
all diameter 71 inches. Welded 
steel construction is used for the 


crankcase. The total weight 
ready to run is given as only 
3,900 pounds. This engine is a 


uniflow, scavenging type having 
a single sleeve valve and operates 
on a_ two-stroke cycle. There 
are 10 radial cylinders of six and 
one-half inch bore. The stroke 
is seven and one-half inches and 
the displacement 2,490 cubic 
inches. 

Crowds looking for something 
new are found around the three 
small foreign cars, which in con- 
trast with even the smaller Amer- 
ican cars appear dimunitive. Yet 
they sell at prices well above 
many American cars in the medi- 
um-price field. 


It is a four-door 
Power Brakes are standard on all 





‘from the other 


Of Automotive Research 


Jan. 7.—Charles F. 
speaker at a 
by General 


New York, 
Kettering was the 
luncheon’ tendered 
Motors to about 50 engineering 
and technical editors of automo- 
tive and other publications at 
the Engineers Club here today. 
He pointed out how the General 
Motors Research Corp. endeavors 
to make use of fundamental facts 
gained in basic research work to 
produce an ever improved prod- 
uct. 

Without three basis develop- 
ments in which engineers have 
played a prominent part, namely 
pneumatic tires, alloy steel and 
liquid fuels, he indicated, there 
simply would be no automobiles 
as we know them today. Even 
now, despite 20 years of research 
into simple combustion of fuels 
in the engine cylinder, very little 
is really known about the chem- 
ical and physical reactions which 
take place there, he said. 

Speaking of the car as a whole, 
Kettering said that much more 


attention is now being given to 
the seating arrangement, while 


the engine and mechanical units 
are being fitted in where it then 
proves possible to put them. It 
is true, he said, that cars are 
being obsoleted rapidly, with re- 
sultant decrease in value of old 
models, but the new _ product 
which is subsequently purchased 
gives back in added value what 
was seemingly lost in the old car. 

Besides Kettering, several other 
General Motors engineers and ex- 
ecutives, including O. E. Hunt, 
Henry M. Crane, G. A. Green 


|} and W. J. Davidson were present. 


Paul W. Garrett of the General 
Motors Public Relations staff, 
acted as chairman. 


Urges Bargain Plates 

To Meet “Competition” 

Nashville, Tenn., Jan. 7.—Sen. 
Casto Dodson will sponsor a bill 
calling for a flat $3 automobile 
license fee at the coming session 
of the legislature, it was an- 
nounced here. 

“I want to compete with Geor- 
gia and keep our money at home,” 
the senator declared. “I also fa- 
vor reciprocity with all the other 
states so that Tennessee trucks 
away from home will not have to 
buy other licenses, and trucks 
states can come 


into Tennessee without being 
stopped and required to buy li- 
in this state.” 


censes 
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Pulcher Sees Potential Market of Million Tracks | 


Farmers, Fleet Owners 


Have More Buying Power 


By M. L. PULCHER 


President, Federal 


Detroit, Jan. 7.—Perhaps the 
simplest method for evaluating 
the potential market for a prod- 
uct is to determine the number 


of units in operation, assume an | 


average life for the product, and 
divide the number of units in 
operation by the average life. 


The result is a rough approxima- | 


tion of the annual replacement 
market. 

At the beginning of this year, 
there were 3,226,747 trucks in 
operation in this country. Assum- 


ing a seven-year life, 460,964 of | many 


these trucks normally should have 
been replaced during 1934 
Through November of this year 
879,816 new trucks were sold. The 


total for the year will approxi-| 


mate 390,000 units—the biggest 
truck year since 1930. Despite 
this large volume, however, 1934 
sales when complete will still be 
below the potential market of 
160,964 units. 


Potential 800,000 Market 


on the highways are at least 
seven years old. To put it an- 
other way, one truck in every 
four is seven years old or over 
and ought to be replaced because 
it is not an efficient producer. If 
it were replaced the potential 
market for new trucks becomes 
approximately 800,000 instead of 
460,964. 

Applying estimated sales for 
31934 against this figure, we find 
that less than half of this huge 
potential truck market will have 
been reached in 1934. In other 
words, only about half of the 
truck owners who should have 
bought new trucks in 1934 will 
have done so. 


But there is another side to this 
truck market picture that does not 
reveal itself in the registration 
figures for a single year. 
must look at the past to see the 
future market for trucks. For 
example, during the past three 
years, 416,681 trucks have been 
scrapped and never replaced. We 
are not unduly alarmed about 
this stored-up demand for trucks 
which may reach half a million 
units for the year. We know this 
stored-up demand for trucks 
must some day be reflected in 
sales figures. 

Sees Boom Conditions 

But just how big will the truck 
market be in the event that the 
durable goods industries are re- 


vived to approximately 1930) 
levels? 
We find that 416,681 trucks 


have been scrapped and never | 


replaced during the past three 
years. 
in 1930, 


erating 416,000 trucks 


would be purchased immediately. | 
When truck owners realize that | 


a seven year old truck is not an| 
efficient production unit, 722,254 | 


Dodge 





One | 


If we should again need | 
as many trucks as we were op-| 





Motor Truck Co. 


more trucks will be purchased. 
That makes a total potential 
market for more than a million 
trucks. 


Higher Farm Prices Help 
The question then becomes 
what percentage of this market 
can be sold? Do people have 
the money to buy trucks? If so, 


| will they buy? 


Most of us are accustomed to 
say that a farmer pays so many 


| dollars for a motor truck. What 


the farmer actually pays is so 
bushels of corn, so many 
bushels of wheat, so many pounds 
of cattle, etc. Money is only the 
medium of exchange. Let us 
then express the cost of a motor 
truck to the farmer in terms of 
bushels of wheat, corn, etc. As 
a result of the increase in farm 
prices during the past year we 
find the farmer has to pay for 
a truck as compared to depres- 
siom lows: (1) 44 per cent less 


was . | wheat, (2) 16 per cent less cattle, 
e know that 722,254 trucks 


(3) 
49 per cent less cotton, 
per cent less wool. 


Without a doubt, the farmer, 
who makes up one-fourth of the 
truck market, is in a much bet- 
ter position to buy trucks than 
he has been for some time. 


Truck Fleets Are Down 


Another large portion of the 
truck output is absorbed by the 
business concerns operating fleets 
of five or more trucks. Generally 
speaking, corporation earnings 
have increased during the past 
year. Big corporations and the 
more fortunate small business 
concerns are in a much better 
position today to buy new trucks. 
Trucks are an essential part of 
their businesses; they must be 
replaced. 


That brings us down to the 
individual who owns a truck or 
two. To the individual truck 
owner, a truck is an income pro- 
ducer. With other prices rising, 
he has to produce more efficiently 
than ever before to remain in 
business. 
more efficiently with his old 
truck. Eventually, he must buy 
a new truck to stay in business. 

The fact that 88 per cent more 


65 per cent less corn, (4) 
(5) 33 


| trucks were sold during the first 
| eight months of 1934 than were 
| sold during the same period of | 
1933 and that business failures | 


have reached new low levels in 


recent months, indicate that most | 
concerns are staying in business | 


and that most of them are buying 
more trucks. 

We are not selling 
trucks today to equal the barest 
replacement market. With only 
a few more economic factors in 
our favor than we have today, 
we would probably be 
twice as many trucks. The cold 
figures tell us this 
these figures cannot possibly show 





He cannot produce | 





enough | 


selling | 


much, but} 


Keeping Plymouth Engines Young 





Judging from the crowd one would think that device in the center of the picture is a wishing-well or 


fountain of youth, 


It is the Plymouth lubrication display 


which shows how 


Plymouth engines keep young at 50, 60, 70 m.p.h. or what have you. 


Grant Looks to Thriving 
Business in Farm Region 


us how much larger place the 
motor truck will occupy in our 
lives during the next few years. 


Truck Deliveries Gain 


We know, for example, that out 
of every dollar spent in this coun- 
try today, 25 cents goes for trans- 
portation of one kind or another. 
vve also know that the motor 
truck’s share of this 25 cents is 
increasing. Back in 1926, for 
example, 25 per cent of all live 
stock was taken to market in 
trucks. Today more than 50 per 
cent is delivered in trucks. Mean- 
while, street railways especially 
and even railroads are turning 
more to motor trucks as the most 
efficient and most economical unit 
for short haul transportation. 
Just how far and how fast we 
will be able to realize on the 
enormous and. ever-expanding 
market for trucks will depend on 
economic developments and the 
magnitude of this change-to-truck 
movement. But one thing is cer- 
tain—-there is a huge market for 
trucks, a much larger market 
than many of us have realized. 


11,896 Plymouths Sent 
To Chrysler Men in Dec. 


Detroit, Jan. 7.—Shipments of 
Plymouth cars to Chrysler deal- 
ers in December, 1934, were more 
than double those recorded in 
any previous December in the 
company’s history, according to 


figures released by the corpora- | 


tion. 
The domestic shipments last 
month totaled 11,896. This is an 


increase of 114.2 per cent over 


the previous high, which was 
achieved in December, 1932. The 
figures quoted represent ship- 


ments to Chrysler dealers only. 


They are in addition to the ship-| ; : . ‘ a 
ments to the De Soto and Dodge | ing the Chevrolet employes asso 


dealer organizations. 


2-Door Sedan Wins Applause 











Among the models which are attracting a lot of attention at the Dodge exhibit at the Palace this week 
is the two-door sedan model priced at $690. 








New York, Jan. 7.—The Sales 
Executive Club of New York held 
its annual 
automotive men at the Roosevelt 
Hotel. R. H. Grant, vice-presi- 
dent of General Motors in charge 


of sales, addressed the meeting) 
on the subject of “Selling in 
1935.” 


He paid tribute to “the great 
American spirit,” which prompted | 
and enabled business men 
throughout the country to carry 


on with a determination to make} 


good despite bank failures, bad 
investments, and shrunken busi- 
ness. 
all over and history is written, 
this spirit is going to be the 
greatest thing in our recovery. 

Grant spoke of his visits to the 
south and to the drought area 
and said that the improved con- 
ditions in these sections are 
bound to bring about good times 
in that great agricultural section. 

“IT can report to you not from 
an analysis in the eastern part of 
the country,” he added, “but from 


Chevrolet Men 
Fail to Choose 
Work Affiliates 


Detroit, Jan. 7.—Nearly three- 


fourths of Chevrolet plant em-| 


ployes voting here at primary 
election to select bargaining rep- 
resentatives failed to designate a 
preference between various labor 
organizations, 11.8 per cent favor- 


ciation, and 7.5 per cent favoring 
the A. F. of L. union, members 
of which had been instructed not 


| to participate. 


Preferences as to labor organi- 
zations were as follows: Unaffil- 
iated 1,995 or 71.7 per cent, Chev- 
rolet employes 
11.8 per cent, 
7.6 per cent, 
tional Society 39 or 1.4 per cent, 
blank or void 208, auto workers 
union one, I. W. W. one. 
Cadillac election 5.9 per cent fa- 
vored the A. F. of L., 9.5 per cent 
favored the company union, and 
73.7 were unaffiliated. 

Run-off election to select the 14 
bargaining board members at the 
Chevrolet plant will be held Jan. 
11. 


A. F. of L. 209 or 


, ° 

New Metal Firm 
Kalamazoo, Mich., Jan. 7.—Erwin 
Doerschler and Thomas Veld have 
engaged in business under the style 
of the United States Brass & Alum- 
inum Foundry, and will specialize 

in brass and aluminum parts. 


luncheon today for} 


He said that when this is | 








association 328 or) 


Mechanics Educa-| 


In the | 


an analysis in our great agricul- 
tural center, that we are bound 
to have a thriving business there, 
and all that it means in its in- 
direct influence on other regions 
of the country.” 

The sales executive then dis- 
cussed sales management and ad- 
ministration. We likened sales- 
men to storage batteries saying 
that they became discharged by 
the people they met and that they 
needed to be recharged with a 
generator. The first duty of a 
good sales manager was to be 
that generator. 


“I think we have a little better 
prosperity ahead,” he said, “I 
think there are some real under- 
lying factors that are in the mak- 
ing, independent of the artificia] 
things that are going on. When 
it comes to the artificial things, 1 
am for being optimistic and hop- 
ing that in this great issue will 
come something good. About the 
only difference between a good 
selling force and a mediocre one 
is that the good one it pitched 
on a basis of good economic trend 
with a constant uplifting, and a 
constant stimulation, and that 
produces a little more business 
than leaving men to their own 
devices. You cannot expect men 
to be constantly charged with- 
out recharging them now and 
then, nor can you expect them 
to be self-charging. There are a 
few men like that in the world 
but they are few and far between 
and it takes a tremendous spirit 
that can recharge itself hour 
after hour of the day.” 

In concluding, Grant said, “I 
have one more point to make 
about the automobile business. In 
1929 we had our biggest year. 
We sold approximately five mil- 
lion vehicles in this country, or 
we produced them for sale in 
this country, Canada and abroad. 


| Every three years we get a great 


rebuying of automobiles. Had the 
panic of 1932 not happened, that 
would have been a tremendous 
automobile year, as that is when 
the heavy replacement buying as 
against 1929 would have taken 


place. Instead of that, it was 
absolutely subnormal. It was the 
lowest year we had. We must 


go back ten years to find any- 
think like it. We were helped 
when a little revival came in the 
fall of 1933. By that lack of pur- 
chases in 1932 we were helped 
again in 1934. So you can add 
to the economic points I have 
given you, that when you evalu- 
ate what you are anticipating in 
the automobile business in 1935 
with just a little more prosperity, 
there is a great deal of 1932 buy- 
ing yet to take place. 
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King Canute’s Conniption 


eee PESSIMISTS, whom Fitz Gerald has 
caricatured in the upper right hand corner of this 
page as the modern King Canute who would attempt to 
belittle the rising 1935 car sales waves, are on the run. 
Attendance at the New York show so far this week bears 
mute witness to the public’s interest in 1935 offerings. 
Surely people do not buy their way into industrial expo- 
sitions out of pure curiosity. There is nothing at the show 
that they will not be able to see by standing on any street 
corner in the city within the next few months. Heavy 
attendance invariably leads to heavy buying. 

With this bright picture in mind it is interesting to 
speculate on just what the result will be when the final 
sale for 1935 is recorded and we once more start on a new 
automotive year. With 1,886,000 new passenger cars regis- 
tered in the United States during the past twelve months 
a modest upturn during the coming year would put us 
back in the neighborhood of what is called a normal year 
of 2,500,000 cars. The truck outlook for 1935 is even 
more encouraging with the likelihood that the almost 
record total of 400,000 trucks registered this year will be 
exceeded by a good margin. 

From where we sit now we would say that practically 
all makers of passenger cars and trucks are off to an even 
start. Just how they will end up on Jan. 1, 1936, would 
be interesting if we could only get authentic information 
at this time. During the past year the many shifts in 
position among the top ten makes in registrations have 
been effected. Chevrolet which had been first in passenger 
car sales in 1933, moved to second place with Ford com- 
ing into the lead. In the total sales of both passenger 
_ and trucks, however, Chevrolet retained its leader- 
ship. 

Plymouth held to its position in third place while Dodge 
exchanged places with Pontiac, Dodge going into fourth 
and Pontiac into fifth. Oldsmobile moved up from eighth 
place in 1933 to sixth place in 1934. Buick moved back 
from sixth to seventh and Studebaker moved from ninth 
to eighth. Terraplane now holds ninth place against 
seventh a year ago but the Hudson models improved their 
position considerably so that the upward stride of the 
combined lines was impressive. Chrysler retained the 
tenth position, which it held at the same time a year ago. 

Just how wide the changes this year will be none now 
can predict. It is safe to say that the answer will come 
directly from the sales departments and the dealers and 
salesmen in the field. Never in any previous year in auto- 
motive history has the need for good salesmen and good 
dealership management loomed so important as it will this 
year. The New York show has demonstrated beyond 
doubt that public interest in automobiles is not slackened. 
But the difference between interest and sales is salesman- 
ship. We are confidently expecting that the industry will 
supply this much needed ingredient generously during the 
coming year and give King Canute a conniption. 

New that the New York show has reached the half-way 

point, we turn our faces to Detroit. We are happy 
to have met so many friends at New York—and hope we 
have served you in some little way at least. We'll be 
seein’ yuh at Detroit! 





“an WOrd in 
edgewise” 


By the Publisher 





New York 
That the New 


The Show York’ show will 
Remains continue for many 
Unchanged years to come as 
the first public 
showing of new models seems 
even at this early date to be 
pretty well established. Just as 
Paris has set the styles for gen- 
erations against all attempts to 
batter down her prestige as the 
center of fashions, so the great 
American public expects the spot 
light first to fall on the center 
of the stage here. 

We expect our plays, our books 
and our styles to be accepted or 
rejected here and the magic of a 
New York date line works wond- 
ers with editors and their public 
alike. 


Of course we would be trait- 
ors to the home town if we did 
not add immediately and just 
as emphatically that we list 
ourselves among that growing 
fraternity in this man’s business 
who believe that there should 
be a pre-showing of new mod- 
els, exclusively to the trade, 
sometime during December and 
naturally in Detroit. The very 
secrecy of such a showing would 
whet the appetite of the public 
for the first showing in New 
York just as the current re- 
ports from this show enhance 
the public interest in the local 
shows which follow in all major 
cities from coast to coast. 





When the change from a manu- 
facturer’s to a dealer's show was 


first announced many an old timer], 


shook his head mournfully and 
bewailed the abandonment of the 
New York exhibition which for 
34 years had become a fixture 
in his life. There was (in his 
mind) to be no more New York 
shows. The abandonment of so 
valuable an asset to the industry 
was more than an error, it was a 
catastrophe. Well, their anxiety 
might have been saved if they 
could have forseen how it has 
actually worked our. 

Surely anyone will agree that 
there has never been a more 
attractively decorated show, nor 
one that seemed better planned 
or managed. What is lacking 
in this show or its environs 
which would indicate to the 
public that any change whatso- 
ever had taken place in its 
management except to increase 
their interest, one cannot dis- 
cover from this proximity. Tra- 
ditionally it is the same old 
show, all that is missing is the 
private free exhibitions and 
who can say but with the prob- 
able increases in individual 
earnings this year and the cer- 
tain increase in competition be- 
tween the manufacturers these 
free showings will not creep 
in again another year? 


Only the NACC banquet seems 
to have died with the initials that 
so long sponsored it. The Tues- 
day night date in the calendar 
will be missed by many an old 
timer. But by and large the 
sideshows which have grown up 
with this annual gathering of the 
clan are being retained by their 
sponsors and those of us who 
are the recipients of their hos- 
pitality give due thanks that they 
are. 


It was my good last evening 
fortune to attend the Reilly’s beef 
steak party which for 13 years 
has attracted the friends (and 
they are legion) of Mr. and Mrs. 
Frank C. Reilly to the Warwick. 
Here is one of those fine tradi- 
tions which have grown up with 
the New York show where the 
leaders of a great industry have 
an opportunity to meet on neutral 
ground and smile over their 
every-day problems. If Big Bill 
Knudsen could not forget his most 
pressing problem at the antics of 


(Continued on Page 8, Col. 3) 
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King Canute’s Conniption 


Bauersfeld’s Balderdash 


By JOHN BAUERSFELD 


New York 


Let’s you and I take in the Auto- 
mobile Show. We'll take a cab to 
46th Street and Lexington Ave. and 
go to the Grand Central Palace. 
Let’s just flit around from exhibit 
to exhibit and see what the industry 
is going to offer in 1935. 


“Hey taxi; the Automobile Show, 
46th Street and Lexington” .. . 
here we are that sure was 
fast . . . even for New York... 
gosh! fella look at that crowd. . . 
well come one let’s go. . . we came 
here for a story and it begins to 
look like we'll have plenty to write 
home about . if a crowd like 
that lines the sidewalk at 2:30 in 
the afternoon, the depression must 
be over. 

“Tickets please, drop your tickets 
in the box, no smoking please”. . . 
“hey you, no smoking . don’t 
block the staircase . . keep mov- 
ing” . . at last, we’re in... 
ouch! my toe . . who was that 
; . Primo Carnera . . what a 
pair of hoofs that buy had. 


This certainly is a show. . . 
look at that neon sign . . . “Motor- 
dom on Parade” . . the century 
of progress is exemplified by the 
decorations . . the pillars are all 
dressed up in silver and burnished 
copper . . red velvet drapes give 
a regal setting to the first exhibits 
to meet the eye as you enter first 
floor Cadillac and Chrysler 

. the murals depicting the past, 
present and future of transporta- 
tion are certainly creating a lot of 
eyestrain . . one objection. . . 
(to the murals I mean) ; the 
craning of necks to see them. . . 
I'll lay odds that many a Galoot will 
bark his shins and dent many a 
car . watching the nudes egs- 
corting the modes of transportation 
through space. 

Boy oh boy, they must be giving 
free samples over there . . let’s 
get on our seven-league boots and 
try to muscle through this mob.. . 
if there’s any free samples I want 
to be in on them . . . free samples, 


nuts . Ford and Chevrolet and 
Plymouth exhibits . the three 
leaders of the field . . has New 
York gone small-time? . . . the ex- 


hibits are reminders of carnival time 
in full swing . . . barkers (or would 
you call them that) are barking 
away on the advantages— 
comfort, speed and price—to the en- 
thusiastic gathering in front of their 
displays . . “Ladies and Gentle- 
men, this car has a longer wheel- 
base, better seating capacity, the 





engine has been moved forward. . . 
every detail from bumper to bumper 
is entirely new . . . folks without 
a doubt the Chevrolet is the finest 
low-priced car on the market”. . 
then from across the way .. . 
“Ford has developed a new type of 
body . . . a new system of directed- 
flow crankcase ventilation . . the 
engine has been moved forward more 
than eight inches . . this car is 
the finest car in the low-priced field” 
. . . woe is me, who is a guy to be- 
lieve? . . . as far as I am con- 
cerned it’s a toss-up... 


“Pardon me fella, that’s a pretty 
swell looking Plymouth you have 
this year”. . . “Yes, sir, the Plym- 
outh now on display has an all-steel 
body . . an 82-horsepower engine 

. the engine has been moved for- 
ward over the front axle to slow 
down the action of the front springs 
. . . for a low-priced car the Plym- 
outh is the best buy” . . . and so 
it goes . . I'll leave it up to the 
public . they’re all swell jobs 
and more power to them. 

And still the crowd pours in... 
Ye Gods, where are they coming 
from . . “Begging your podden, 
would you be so kindly by talling 
pleez where is” . . . “Consult your 
program sir” . . the special cops 
sure have a tough job. . . have to 
be walking encyclopedias . . He- 
brews, Japs, Greeks, Italians, Ger- 
mans, Frenchmen and even a Hindu 

. asking questions . . . all in- 


terested . . “Oh Marge, did you 
see that guy? He was trying to 
make me. As if I'd fall for a guy as 
dumb looking as he is. Can you 
imagine” . . “Ma, Hey Ma, look 
at this car. Maybe dad will trade 
the old one in for one like this. 


Gee, I wish he would, it’s a peach.” 
. . . “Herbert, please be quiet, and 
help me locate your father. Oh, 
there he is, looking at that car over 
there. He better not let that sales- 
man talk him into doing anything 
foolish. We couldn’t afford a car 
like that in a thousand years. That 
man is so easy.” 

Going around from exhibit to ex- 
hibit Dodge Auburn 
: Duesenberg Chrysler 
: Nash and LaFayette . ‘ 
, . De Soto . . Graham . 
Hudson Terraplane .. 
Pierce-Arrow . . . Cadillac . 
Packard . . . Oldsmobile . . . Lin- 
coln ... Buick... LaSalle... 
Reo . . . Pontiac. . . Willys . 
Studebaker the punishment 
these cars all take . . . doors slam- 
ming . . . upholstery being jumped 

(Continued on Page 8, Col. 1) 
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I. all automobiles were in the same price class 
--- afew manufacturers would be enormously successful, 


but most of them would be out of business ... Newspapers 





have only one price. That price is so low we can’t afford to 
sell papers. The public has to buy them... The fact that 
The News has more buyers (city and suburbs) than all other 
New York morning papers combined, or all New York 
evening papers combined—shows an overwhelming publie 
preference for this one newspaper ...a preference that 
your advertising needs in the New York market... Your 
advertising can do a good job with The News alone, but 
ean’t do the best job without it... Are you spending 


enough in The News this year? 


NEW YORK'S D St PICTURE NEWSPAPER 


Tribune Tower, Chieago + 220 EAST 42nd STREET, NEW YORK CITY 
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Motor Vehicle Exports Expected to Rise i in 1935 


New Reciprocity Policies 
Seen as Foreign Sales Aid 


By ROBERT C. GRAHAM 


Ohairman, Export Committee, Automobile Manufacturers Assn. 
Vice-President, Graham-Paige Motors Corp. 


New York, Jan. 


7.—Sales of | 


attractive revenue for the con- 


American-designed motor vehicles | struction of roads and incidental- 


in countries outside of the United 
States reached 
436,000 in 1934, 
as compared 
with 242,435 in 
the preceding 


year. 
There were 
several reasons 


for this im- 
provement. One 
was the align- 
ment of our 
own money to 
the currencies 
existing today 
in the biggest part of the world. 
Another was an increasing friend- 
liness being shown towards 
United States business as a result 
of the “good-neighbor” principle 
which has been applied generally 
to international relations by our 
government. Still another factor 
was the progress made under the 
government’s new reciprocal tariff 
pelicy—the actual conclusion of 
one trade agreement with Cuba 
and the definite opening of ne- 
gotiations with 15 other countries 
im different parts of the globe. 

Under the circumstances, it has 
mot been surprising to find 
America’s overseas automotive 
business continuing in attractive 
volume with hardly any seasonal 
recession through to November. 
On the basis of shipments made 
then and if applied as an average 
month for the coming year, the 
everseas business in American 
motor vehicles in 1935 would be 
38 per cent greater than in 1934 
and possibly reach the 600,000 
mark. 





R. O. Graham 


Reciprocity Agreements 

The forecast of this future busi- 
mess is especially warranted by 
various developments to be ex- 
pected next year. Reciprocal ne- 
gotiations are expected to be com- 
pleted during that period and if 
acted upon by the governments 
concerned will tend to create 
mere favorable sales conditions in 
markets that represent more than 
26 per cent of our overseas out- 
lets. 

The “good-neighbor” policy is 
acquiring vogue in Australia. Not 
only have the registrations of new 
passenger cars and trucks during 
the third quarter of 1934 reached 
the highest levels that have pre- 
vailed since 1929, but definite 
recognition has been taken by the 
Australian government of inter- 
national trade as a prerequisite 
to general well-being. 

This new policy is reflected by 
a large number of tariff reduc- 
tions on a variety of goods ap- 
proved recently. This action has 
@ particular significance as it con- 
firms the general feeling that 
more and more nations are re- 
sorting to a policy of interna- 
tional trade co-operation rather 
than antagonism. It is sincerely 
hoped that out of this step by 
Australia, the growing sentiment 
fin Canada favoring reciprocity 
trade arrangements, the down- 
ward adjustment of automotive 
duties in Newfoundland, and the 
ideal business conditions existing 
in the Union of South Africa to- 
day, there may come closer co- 
operation with the entire British 
Empire in efforts to speed up 
world recovery. 

Imprevement General 

Changes for the better have 
mot been limited to any set num- 
ber of countries but have been 
extended to about one hundred of 
them, or practically, the most 
dominant part of the entire world. 

There is also much evidence 


that governments in other coun- 
tries are realizing that the use 
of motor vehicles if properly en- 
couraged can be made to yield 








| large 





|ly for the creation of jobs with 


which to solve, in part, the unem- 
ployment problem. 

France has departed from an 
internal taxation system that was 
obstructive to mass use of auto- 
mobiles and has inaugurated one 
recognizing the motor vehicle as 


a utility. Plans for similar 
changes are also being studied by 
governments in Belgium and 
Czechoslovakia. 


The recent announcement by 
President Roosevelt regarding the 
stabilization of year-round em- 
ployment schedules in the auto- 
mobile industry, is also likely to 
have an export significance. About 
47 per cent of foreign automotive 
sales are in markets below or near 
the equator with selling seasons 
in many cases reversed from ours. 
In Argentina, for example, spring 
with its demand for motor cars 
starts about the time of fall in 
the United States. 
which our government may give 


to the prompt negotiation of re- | 


ciprocal treaties with countries 
south of the equator, may there- 


Any attention | 


| 


fore be expected not only to help | 
expand the volume of overseas | 
sales but also, indirectly, to aid in | 
stabilizing employment in motor | 


factories. 
New Highways 


Highways are also coming in | 


for renewed attention. 
American Highway has been sur- 
veyed from the American border 


The Pan | 


down to Panama. Parts of the | 


road have already been completed | 


and work on the other parts 
definitely contemplated. In fact, 
actual automobile touring is ex- 
pected to begin soon between the 


United States and Mexico City. | 


The Pan American Highway so 
frequently considered a dream 
has a definite chance of becoming 
a reality in the not distant future. 

With the United States having 
only seven per cent of the world’s 
population, but 70 per cent of all 
motor vehicles, the export outlook 


| for the motor industry during 1935 


is particularly — 


NBC to aia 
Ad Club Program 


New York, Jan. 7.—The annual 
Automotive Advertising Club 
luncheon will be held on Thurs- 
day at noon at their home, 23 
Park Ave., New York. Featured 
speakers this year will be C. F. 
Kettering, vice-president of Gen- 
eral Motors, who will address the 
gathering on the subject of the 
motor car of the future, and M. 
M. Gilman, vice-president of the 
Packard Motor Co. Gilman’s sub- 
ject will be “The Motor Car of 
Today.” 

The speaking program will 
start at 1:15 and will be broad- 
cast over NBC. The luncheon is 
open to members and _ their 
guests. Last year’s automotive 
luncheon was well attended and 
a capacity crowd is expected for 
the meeting on Thursday. 








North Dakota Sales 


Show Jump Over 1933 
Bismarck, N. D., Jan. 7.—A 
increase in sales of new 
automobiles and trucks during 
1934 as compared with the pre- 
vious year is reported for North 
Dakota. A total of 7,667 new pas- 
senger automobiles were sold in 
1934 as compared with 5,241 sold 
in 1933. Two thousaad, one hun- 
dred and ninety-eight commercial 
vehicles were sold in 1934 as com- 
pared with 1,125 in 1933. 

During December 151 new pas- 





Olds Has a Change of F; ace 





New radiator grilles, new headlight mounting, and redesigned fend- 
ers give a new front end appearance on the new Olds, 





and 52 commercial vehicles 
1934 as compared with Sastmben 
1933. 


senger automobiles were _ sold, 
compared with 105 during the 
same month _the year previous 






















New Departures 


prove their stamina 


AO MILLION New Departure Ball Bearings, 

it is estimated, roll yearly through 
the Holland Tunnel, connecting New York 
with Jersey. Add to this other traffic centers, 
highways and byways, and you have a gen- 
eral idea how many billions of trouble-proof, 
carefree miles New Departures are giving to 
American motorists. 

For this performance we can thank the 
research, testing, engineering, control of 
steels and precision workmanship that pre- 
pare the New Departure product for its 
distinguished service. 

The Mfg. Co., Bristol. 


New Departure 


Connecticut. Branches located at Detroit, 


Chicago and San Francisco. 


BALL BEARINGS 


hesiy Expecting 
35% Production 
Boost This Year 


By wW. R. ‘R. TRACY 

Sales Manager Hudson Motor 

Car Co. 

Detroit, Jan. 7.—1935 should be 
a much better year than 1934, 
both for the industry as a whole 
and for Terraplane-Hudson. 

The enormous shortage in per- 
sonal transportation equipment 
that has existed for several years 
will have to be satisfied sooner or 
later. A new feeling of optimism 
is apparent throughout the coun- 
try, and there is a growing cer- 
tainty on the part of the public 
that conditions will continue to 
improve. This confident outlook 
for the future is bound to find ex- 
pression in increased sales. 

Industry production in 1934 in- 
creased more than 40 per cent 
over 1933, and an increase of from 
10 per cent to 15 per cent more 
for 1935 would be a conservative 

a | satiate. Our Terraplane-Hudson 

business increased 109 per cent in 
1934 over 1933, and we expect a 35 
per cent increase in 1935. 








NEW DEPARTURE 

















NEW 





ADVERTISING FOR 
NEW MODEL CARS 





eS Here’s the way to present your beautiful 
new models in Chicago. Put them in 
your prospect's living room with dramatic 
run-of-paper color advertising in the Sunday 
Tribune—a medium as fresh, as modern, as 
strictly 1935 as the cars themselves. 


Here, indeed, is “new model advertising 
for new model cars.” 


You have spared neither time nor expense 
in making the 1935 line the very last word 
in motor car perfection. 


Here is an advertising method worthy of 
your cars. Use it for 1935. Present those 
cars of yours as you hoped they could be pre- 
sented, indeed as they deserve to be presented. 


Run-of-paper color advertising in the 
Chicago Sunday Tribune is not expensive. 
It costs very little more than black and 
white advertising. In terms of sales it’s by 
far the most economical medium you can 





Chicago Tribune ¢ 


THE WORLD'S GREATEST NEWSPAPER 
Chicago Tribune Offices: Chicago, Tribune Tower; New York, 220 E. 42nd St.; Detroit, 5-167 General Motors Bldg. 


MODEL 


buy. Ask any State Street merchant—that’s 
been our proving ground. 

The Sunday Tribune is the “number one”’ 
advertising medium in the best automobile 
market in the world. It carries far more 
automobile linage than any other Chicago 
newspaper. It goes into over 900,000 homes 
—concentrated in the market that led the 
country in 1934—CHICAGO. 


Run-of-papercolorintheChicago Tribune 
is a combination that is making advertising 
history—rolling up sales records never 
dreamed of in times like these. And for the 
automobile business—it’s right down the 
alley. It’s geared to your job. It’s new model 
advertising for your new model cars. 


So when you make up your Chicago 
schedule, ioe run-of-paper color in the 
Chicago Sunday Tribune. And steal the 


show at countless firesides in Chicagoland. 4% 


cal 
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The New 
CHICAGO SUNDAY TRIBUNE! 


Redesigned, the Chicago Sunday Tribune is setting 
a new pace in journalism. Printed on superior 
paper, with a page make-up which gives open 
position to advertising, its highly original type 
of editorial contents gives new values to readers 
and to advertisers. 

Because of its broad coverage of news, variety 
and treatment of features, editorial color pages, 
increased comics, profusion of news and feature 
photos, and other improvements, it is a consis- 
tently fascinating visitor in the homes of more 
than 900,000 families. 
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Morse Sees Improvements 


Olds Keeps ’34 Features 





New York, Jan. 7.—Because of | 
the public acceptance of knee-ac- 
tion wheels and super-hydraulic 
brakes, features of the 1934 Olds- 
mobiles, both these engineering 
advances are retained in 1935, H. 
T. Youngren, chief engineer of 
Oldsmobile, announced today. 

“In comfort, knee-action wheels 
mean much because they do not 
permit the transmission of jar or 
shock from the front wheels to 
the rest of the car and pas- 


sengers,” Youngren said. With 
this construction, employed by 
Oldsmobile in 1934, the front 


wheels move up and down inde- 
pendently of each other, mounted 
on the chassis by upper and lower 
control arms. Road shocks and 
jolts which would otherwise be 
transmitted to the car and pas- 
sengers are thus reduced by the 
coil springs. These coil springs 
are called upon to serve no struc- 
tural function or carry any of 
the driving load. Their sole pur- 
pose is to add comfort to the ride. 


“Center-control steering is made 
possible by the knee-action 
wheels. Ride stabilizers, front 
and rear, also add much to the 
comfort of the ride. 

“Self-energizing super-hydraulic 
brakes have meant increased in- 
surance of safety to the driver 
and his passengers. “To make 
them more effective in 1935, we! 
have enlarged the braking area 
by 14 per cent.” 


Bauersfeld’s 
Balderdash 


(Continued from Page 4) 


upon . bodies being thumped 
. . do the spectators think they 
are being kidded? . . . why do they 
kick the tires and rap the bodies? 
. . . these cynical New Yorkers 
. probably think these beautiful 
cars are paper-mache substitutes. . 
“Oop! Hey wise guy, quit your 
shoving. You’re not in the Subway” 
“None of your lip big-boy, 
what are you doing? Day-dream- 
ing’ . see, that’s what a fellow 
ous for thinking . . I better get 
moving . . haven’t seen a thing 
yet .. . well, for cat’s sake what’s 
that thing over there . . . looks 
like a bier . . . with all the people 
around, it’s hard to see . . . must 
get closer . . Oh, oh, the LaFay- 
ette display . draped in black 
velvet, the booth is one that will 
attract plenty of attention . . . en- 
closed on all sides . . a blue arc 
light throws an etheral glow on the 
whole exhibit . . . a fellow dressed 
in black . . . from head to toe... 
his body lost against the black back- 
ground .. . face and gloves are the 
only parts showing. . . after a few 
Old-Fashioneds the sight would be 
expected . . cold sober it is weird 
a multi-colored LaFayette 
chassis revolves and the fellow be- 
gins his chant . . every part of 
the chassis is a different color . 





and vivid . . purple . . yellow 
. orange . . green... blue 

at. 208 . . it puts a rainbow to 
shame . . the spectators are spell- 


bound . in ten years of shows 
- .« . never saw an exhibit like it. 

The feature of the show . . the 
new low-priced Packard . with 
its 110 h.p. engine 120-inch 
wheelbase . . @amystery car... 
to the public for the last year . 


unveiled at last . . . a Packard at 
$985 . . IMPOSSIBLE . . yet 
there it is . . and the public is 
pleased . . ask them . . I did. 


Boy, am I tired . . been chas- 
ing around . . like a bull terrier 
with a flea on the tip of his tail 
. . the exhibits are swell, all of 
them . ; » it would take a descrip- 
tive genius . . . to tell all the won- 
ders at this show . . . the car man- 
ufacturers have jumped three years 


cc 





Tool Steel Salesman 


Wanted 
An experienced salesman to sell 
tool steel in Detroit and Michigan 
territory. Apply Braeburn Alloy 
Steel Corp., 985 East Milwaukee 
, Ave., Detroit, between 8:30 and 
10:00 a.m., any week day. 


< 


An Interest of Safety 


ahead . ; am GUO. . for style 
‘ . beauty . comfort . ‘ 
speed . . . durability . . the car 
of 1985 is the tops . . s’help me 
Hannah. 


Side glances . . Auburn going 


sixty on the speedometer showing 
2,600 r.p.m. wonder if they 
keep it going all day nifty 


looking job . . Ford disassembly 
. taking a complete motor down 
in six minutes . . two mechanics 
. damn fast I’d say... try it 
on your piano . . sometime when 
you have six minutes to spare. . 
showing the parts of a Chevrolet 
after 200,000 miles . . picture of 
the truck looks like hell . . . so 
would I . . if I walked that dis- 
tance . . . parts held up swell... 
considering the mileage Al 
Reeves all smiles . . . getting ready 
to broadcast . . . dapper as ever 
. Eddie Korbel . . “Biggest 
crowd in years” . seems to me 
I’ve heard that some place before 
. . . wouldn’t doubt his statement 
though . . New York’s police de- 
partment exhibit . . conducting a 
safety campaign . . . swell way not 
to increase sales of automobiles . 
after seeing the gruesome photos of 


automobile wrecks . . I'll buy a 
horse . but, he might be shy 
. 80 what. 


A great show .. . a great crowd 
. . and a great big hand to the 
Automotive Merchants’ Assn. 





“__a word in 
edgewise” 





(Continued from Page 4) 
a marionette replica of himself 
(which looked much more like 
him than many a picture I have 
seen) directing an lilliputian or- 
chestra, then I miss my guess. 
And if many another executive 
did not feel less aloof from his 
fellows after he donned the white 
apron and bit into that barbequed 
beef from the Western Prairies 
which only Frank Reilly is cred- 
ited with knowing where to find, 
then I am one reporter who had 
no claim to my place there. 


The New York show means 
many different things to many 
different people, but if this 
1935 show was to be the noble 
experiment then I should pre- 
dict that the operation had been 
highly successful, the patient 
was better now than ever and 
from all outside appearances 
hadn’t changed a bit!—G.MS. 


Enters Bus Field 


Chicago, Jan. 7.—The Chicago, 
Burlington & Quincy Railroad has 
entered the transcontinental bus field 
through its subsidiary, the Burling- 
ton Transportation Co., inaugurat- 
ing a tri-weekly schedule between 
Chicago and Los Angeles. 





In Most World Markets 


MORSE 


By E. C. 
President, Chrysler Export Corporation 


| The overseas automotive market 
| broke into a sharp upward trend 
during the early part of 1934. 
This represent- 
ed a delayed ad- 
vance, and as 
we anticipated, 
that upward 
movement con- 
tinued through- 
out the balance 
of the year. It 
is my opinion 
that 1935 will 
see a continua- 
tion of improved 
business in 





Sea “BS 

E. ©. Morse 

automotive exports and in general 
world trade. 


This opinion is not based on 
courageous optimism. Neither is it 


founded on a rising general 
business index. Any general state- 
ment relative to automotive world 
trade is meaningless unless the 
opinion offered is predicated on 
the general trend modified by the 
individual market conditions. We 
find in our studies that the 
majority of world markets are 
definitely improving and even in 
those which are not so mapidly 


overcoming the effects of retard- 
ing influences, there is an optim- 
istic outlook that indicates the 
return of confidence. 

Recent exchanges of opinion 
with our distributors in the major 
markets of the world confirms 
the belief that the strong rising 
movement in motor trade which 
we have felt in 1934 will continue 
during the coming year. Another 
factor supports this opinion. The 
recession in trade which began in 
1930 and continued through 1933 
has created a replacement market 
caused by unavoidable neglect 
during the past four years. This 
is extremely important because 
the improved general index de- 
notes buying power and in so im- 
portant a factor of the world’s 
transportation system as motor 
cars and trucks, we can look for- 
ward confidently to substantial 
replacement purchases in the 
near future. 





Pneumatic Hammer 
Springfield, Ill., Jan. 7. — Weaver 
Mfg. Co. has announced a pneumatic 
body and fender hammer, said to 
deliver 4,000 blows per minute, and 

cut labor costs of hand bumping. 









ASK FOR DUBLTITE VALVES ON YOUR NEW TUBES 


The new Schrader DUBLTITE Rigid All-metal 
Rubber-covered-base Valve Stem is not only the 
most complete answer to the current demand 


for a “one-piece” 


tube and valve; but it is also 


the easiest to handle in servicing: The rigid stem 
finds the rim hole quickly and the handy Schrader 
rim tool (shown in the illustration above) holds it 
in place during initial inflating. 

When you sell DUBLTITE-equipped tubes 
you give your customers a valve that is rugged and 


resists severe weather conditions, 


chafing and 


strain at rim hole. 


DUBLTITE valves remain 


positively air-sealed at the base during the life of 


the tube. 
apply them. 


No rim-hole changes are necessary to 


Furthermore, DUBLTITE valves mean attrac- 
tive wheel trim by permitting the use of the neat, 


snug-fitting, 


chromium-plated 
The many other advantages of the 


“Ezemount” cap. 
Schrader 


DUBLTITE will also be appreciated by you and 
your customers—such as their greater convenience 


and ease of servicing. 


Ask for DUBLTITE valves on your new tubes. A. Schrader’s Son, Inc., 


Brooklyn, 
since 


_ OM 
“Be 


Toronto, 


1844, sure it’s a 


Canada—Makers 
Schrader — look for 


of pneumatic 
the 


Schrader 


Reg. U. S. Pat. Off. 


DUBLTITE 


Rigid All-metal Rubber-covered-base Tire Vaive 





valves 
name.” 














In Designing Steel Roof 
Alaa 


Detroit, Jan. 7—Engineers at 
the Hudson body factory, where 


and Terraplanes are manufac- 
tured, have studied the problem 
of the steel roof for years. It 
was recognized long ago that 
the introduction of the steel roof 
would not only add tremendously 
to the rigidity of the body struc- 
ture but would also contribute 
materially to appearance and 
safety. 

One of the big obstacles in the 
way was to prevent the drumming 
noise that would naturally result 
from the broad, flat diapragm 
surface of the roof. Another 
problem was to offset the natural 
contraction and expansion of the 
metal which would tend to stress 
the body structure. The prob- 
lems were solved and Hudson and 
Terraplane closed cars for 1935 
have the steel roof. 

It is of particular interest that 
some of the principles learned in 
the control of sound vibration by 
radio engineers have been respon- 
sible for silencing the steel roof. 
It was learned in radio engineer- 
ing that two vibrations of differ- 
ent frequencies imposed upon 
each other tend to damp each 
other out. By the application 
of a material to the roof of the 
car with a vibration frequency 
far below the audible point, it is 
claimed all drumming noise in 
the steel roof has been eliminated. 
Furthermore, as a result of the 
incorporation of this structure, 
the appearance of the bodies has 
been improved and the rigidity 
and safety of the structure has 
been tremendously increased. 
Chassis and body are now really 
one complete steel unit. 

Because of the unique manner 
with which the steel roof section 
is welded to the rest of the body 
forming a complete one-piece top, 
there is little expansion and de- 


Nov. Rubber Exports 


Show Rise in Canada 


Montreal, Can., Jan. 7.—Rubber 
exports valued at $913,232 in No- 
vember showed an increase of 
$144,323 over November 1933, the 
Dominion Bureau of Statistics 
reports. Pneumatic tire casings 
were sent to 70 countries and 
were valued at $505,439 compared 
with $313,015. British South Africa 
was the largest purchaser of tire 
casings in November with $70,230, 
Netherlands $64,754, New Zealand 
$55,979, China $33,635 and Den- 
mark $31,713. 

The United States supplied 2,- 
522,170 pounds of raw rubber val- 
ued at $321,116; the Straits Settle- 
ments 867,454 at $119,352; Ceylon 
92,400 at $18,000 and Belgium 29,- 
845 at $12,357. 


| weather. 
all of the bodies used on Hudsons | 
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Engineers Meet Problems 


terioration in any kind of 
By flanging the sides 
of the top and the roof and lap- 
ping the flanges the welded con- 
nection forms a_ box trough 
around the entire roof panel. A 
molded rubber insert completely 
fills and tacks this box around 
the entire roof panel, thus giving 


|a weather-tight seal and at the 


same time forming an expansion 
joint which reduces stresses due 
to expansion and contraction from 
the body proper. 


(Continued from Page 1) 
been sold. Improvements made 
in the line make the officials con- 
fident that the 1935 offerings are 


going to be well received by the 
public. 





* * * 


PRESENT AT the Willys lunch- 
eon was Davies, the California dis- 
tributor of the line who already 
has sold 2,700 of the little cars 
under the Wilson regime. Davies 
was given the unusual opportun- 
ity of being able to boast that 
he attended the opening of the 
Los Angeles shows Saturday af- 
ternoon and then sat down to 
lunch with us in New York on 
Monday. Which was made pos- 
sible by the airplane. Davies 
hopped a ship Saturday, flew 
across the continent despite be- 
ing held up a bit by the heavy 
weather. A couple of years back 
it would have been thought an 
impossible feat. 

* ~x * 

TOM CORPE, as advertising 
manager of Buick, naturally was 
the major-domo who handled the 
Buick cocktail hour. His first 
effort along these lines at Chicago 
last winter was so successful that 
the New York affair was cut out 
of the same piece of cloth—an 
enjoyable get together which gave 
the factory folk a chance to hob- 
nob a bit with the gentlemen of 
the press. We rubbed elbows with 
President Curtice, sales manager 
Hufstader and chief engineer 
Bower and the three _ hours 
slipped by so fast that it seemed 
the party hardly had started be- 
fore it was over. 


The roll call showed among 
those present not only the com- 
mon every-day newspaper men 
with automobile editor’s port- 
folios but also publishers of note 
and many business office brass 
hats who take almost as much 
interest in this business of ours 
as do we who earn our bread and 
butter out of it. 


Increased Room in Fisher Bodies 





Turret-top bodies by Fisher on the 1935 Oldsmobile and Pontiac 

coupes have a compartment behind the passenger’s seat which con- 

ceals the spare tire. When the compartment is closed the cushions 
form one complete seat, with no break at the center. 
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Popular Dodge Truck 





One of the most popular models in Dodge’s truck line is the half-ton commercial panel. Dodge body de- 
signers have given this job more than a utilitarian appeal and have struck a note of smarter appearance. 





Petroleum Institute Head 
Cites Industry’s Gains 


By Axtell J. Byles, president 

American Petroleum Institute 

Substantial progress was made 
during 1934 in improving the sta- 
tistical position of the petroleum 
industry. This improvement was 
due to a number of factors. 

Substantial increase in con- 
sumption. 

Failure to discover new oil pools 
of great magnitude in spite of the 
incentive of higher crude prices. 

High degree of co-operation 





among the great majority of 
producers of crude oil and gas- 
oline. 

Efforts of the oil-producing 
states having proration laws to 
enforce them. 


Recent application by the fed- 
eral government of Section 9-C of 
the NIRA phrohibiting interstate 
commerce in crude oil produced 
in violation of state laws. 


Refiners, to the extent of their 
purchases of crude oil at posted 


prices, have suffered from dispro- 
portionately low prices for manu- 
factured products. The marketing 
situation has been more chaotic 
than previous to the adoption of 
the petroleum code. The industry, 
as a whole, has made splendid 
contributions toward the Presi- 
dent’s recovery plan through a 
high average of wages and em- 
ployment. 

During the next few months 
there will be controversy about 
whether there shall be a program 
of permanent federal legislation. 
Many feel the inauguration of 
such a program inevitably would 
result in attempts completely to 
regiment the industry and would 
1ead to an endeavor to establish 
it upon a public utility basis. 





O.osmosne 


plans for 1935 contemplate the biggest 
year in Oldsmobile history. This fore- 
casis great opportunities for aggressive 
Oldsmobile dealers. 


Waldorf-Astoria. 


investigate? 


During the New York Automobile Show, 
the Oldsmobile Sales Department will 
have headquarters in Room 12G at the 
Executives stationed 
there will have full information about 
Oldsmobile’s 1935 franchise and plans. 
They will be glad to meet prospective 
dealers for a confidential discussion. 


Possibly an Oldsmobile dealership is 
open in your community. Why not 


or telephone for an appointment— 


Oldsmobile Sales Headquarters, Room 
12G, Waldorf-Astoria, Eldorado 5-3000 
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th Dimension 


The News of Automotive Advertising 





Now that the New York Automobile Show is off to a 
successful start and has met an enthusiastic public, 
we feel that some of this success should be shared. 

In a column such as this, devoted to the Fourth Estate, 
it is only fitting that mention should be made of the fine 
co-operation given by metropolitan newspapers and the 


radio broadcasting stations. 


They have done a good job 


of publicizing the show and it was this aid that did a 


great deal toward insuring the@——— 


tremendous response accorded the 

exhibition at Grand Central Pal- 

ace. We noted many fine auto- 

mobile sections in the Sunday 

papers and offer congratulations.. 
. * * 


While on the subject of news- 
papers, we would like to call at- 
tention to Buick’s announcement 
that during 1935 it plans to use 
newspapers as the backbone of its 
advertising campaign. Supple- 
mentary campaigns will be car- 
ried on extensively through na- 
tional mass and class magazines. 
According to Thomas H. Corpe, 
advertising manager, “newspapers 
are the ideal media because of the 
speed with which an advertise- 
ment can be handled and because 
of their wide coverage of the 
automobile market.” The com- 
pany’s 1935 campaign was 
launched recently with copy ap- 
pearing in 2,000 papers through- 
out the country. 

od * - 

Claude C. Griswold is now han- 
dling publicity for Graham-Paige, 
through the United States Adver- 
tising Corp. Back in 1925 and 
1926, he was a correspondent for 
Automotive Daily News. He has 
done publicity work for Willys< 
Overland, Stearns Knight, Frank- 
lin, and Libbey-Owens-Ford. 

* * * 

Soconyland Sketches, has had 
its contract renewed for a lengthy 
continuation of its program over 
the WABC-Columbia network. 
The programs, written by Wil- 
liam Ford Manley and Henry 
Fisk Carlton and starring Arthur 
Allen and Parker Fennelly will 
be heard as heretofore every Sat- 
urday, from 7 to 7:30 p. m., EST. 
Harold Magee continues to be the 
director and William Stickles and 
his orchestra will provide the mu- 
sical setting. 

~ 





Florida’s colorful history, cov- 
ering more than four centuries 
since the coming of the white 
man, will soon be presented on a 
series of painted highway bul- 
letins marking the most interest- 
ing historic spots along the state’s 
8,000 miles of hard-surfaced roads. | 
These bulletins will be sponsored | 
by the United States Rubber Co. 


* * * 


The formation of a new Cali- | 
fornia advertising agency was re- 
vealed here today when James W. 
McAlister, president of James W. 
McAlister, Inc., Northern Cali- 
fornia Chrysler-Plymouth distri- 
butor, announced the appointment 
of the Emerson Foote Advertising 
Agency to handle Chrysler and 
Plymouth advertising throughout 
the Northern California territory. 

> * + 

To provide more frequent field 
contacts and to better assist our 
distributors in building up their 
service facilities, the groups of 
field service representatives of the 
various Chrysler Motor Sales Di- 
visions are being consolidated and 
placed under the direction of a 
newly created Chrysler Motors 
Service Department. This con- 
solidation will be completed in 
about 30 days. 

E. R. Paige, formerly director 
of Parts and Service of Dodge 
Brothers Corp., will be manager 
of this new department, and H. 
E. Heath, formerly director of 
service of the Plymouth Motor 
Corp., will be assistant manager 
T. W. Moss, previously service 
sales promotion manager of the 
Chrysler Sales Corp., and B. R. 
Secord, formerly director of serv- | 





ice of the De Soto Motor Corp., 
also will be associated with the 


new organization. 
* * = 


In connection with the efforts 
of newspapers, public officials, 
and safety councils throughout 
the country to bring about safer 
driving and thus reduce the 
number of accidents, the Board of 
Directors of the Thermoid Co. 


Hudson-Built 
TERRAPLANE 


Special and De Luxe 
88 or 100 Horsepower 


*585 


and up at factory 
for closed models 


HUDSON SIX 


Special Series 
93 or 100 Horsepower 


°695 


and up at factory 
for closed models 


HUDSON EIGHT 


Special, DeLuxe, Custom 
113 or 124 Horsepower 


*760 


and up at facto’ 
for closed nab 


has decided to devote all of the 
company’s brake lining advertis- 
ing space, for the first six months 
of 1935, to the promotion of one 
simple safety thought, namely 
“Rely on your brakes instead of 
your horn.” 


* + oa 
With such names as Kate 
Smith, Fred Waring, Phil 
Spitalny, The Mills Brothers, 


Andre Kostelanetz, Eddie Cantor, 
Conrad Thibault, Vera Van and 
Ray Perkins in the talent roster, 
the opening weeks of 1935 will 
find a large number of brilliant 
new sponsored program series on 
the WABC-Columbia network. 
The new presentations will em- 
brace musical features, dramatic 
programs, variety shows, and mu- 
sical and dramatic serials. Many 
of these stars are sponsored by 
automotive companies. 


Heidt Elected 
Detroit, Jan. 7.—Election of Mar- 
vin A. Heidt, director of personnel 
for the Budd Wheel & Mfg. Co., as 
president of the Detroit Employ- 
ment Managers Club, was announced 
Saturday. 
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Increased Buy 


ing Power 


Will Boom Sales--Eddins 


By D. S. EDDINS 
President, Plymouth Motor Corp. 


New York, Jan. 7.—In the last; for investment. 
are| gained 20 per cent. 


analysis, automobile sales 
determined by two prime factors. 
The first and 

most important 


is purchasing 
power, the abil- 
ity to buy. The 
second is the 
desire to buy. 
The automo- 
bile industry 
has every right 
to feel encour- 
aged over pros- 
pects for 1935. 
Purchasing D. 8S. Eddins 
power has improved considerably 
in the past year. The national 
income is estimated to be nine 
billion dollars greater than the 
preceding year. 
Abundant money 





is available 


ome 
re § 

ese 2 
Th - 


Farm income has 


Confidence is replacing uncer- 
tainty in most sections of the 
country. This means that auto- 
mobile owners are not only more 
able to buy new cars, but they 
also are more willing to invest 
their money. 


The desire to buy new cars is 
very strong. The vast replace- 
ment market, dammed up during 
the past five years, began to thaw 
out in 1934 and promise to pro- 
duce a steady flow of new car 
sales throughout 1935. 


Automobile production almost 
reached the 3,000,000 mark in 
1934, and if the present rate of 
recovery continues, as expected, 
the industry can anticipate a 
substantial gain for 1935. 


Copyright 1935, Hudson Motor Car Co. 
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Surprise Feature Exclusive on 


HUDSONS and TERRAPLAN 





ES for 1935 


BELOW — I's “Driving Magic”! There’s no other way to describe what the Electric Hand does for you. 











You shift gears at a finger touch—go from high to second or even to first without grinding or clashing. 
Select the gear you want to use as far in advance as you wish—then let the gears shift themselves when 
you are ready, simply by lifting your foot from the accelerator or using the clutch pedal. That’s pre- 
selection — possible only with the Electric Hand. 

Think of the advantage it gives you in working your way through traffic, in parking, in climbing a steep 
grade! Think of the added safety that is yours when you are prepared ahead of time to go into second 
instantly as you come down a dizzy mountain incline! 





ABOVE—No wonder the Electric 
Hand is hailed everywhere as the 
greatest help to women drivers 
since the electric starter! There’s 
new ease, and safety, and confi- 
dence —shifting gears at a finger 
touch—both hands on the wheel 
—eyes on the road. 


But the Electric Hand is not an 
improvement “for women only.” 
It takes the work out of driving 
for everybody. Makes it simpler, 
more restful, safer . . . and there is 
nothing new to learn! 


AT RIGHT —Here’s a close-up of 
the Electric Hand on a Hudson. 
This simple mechanism is all you, 
see. You shift with a finger touch 
—the Electric Hand does the work. 





AT EXTREME RIGHT —A driver is at the wheel, with plenty of room for two more pas- 

sengers in that wide front seat. And the one in the middle will be just as comfortable as the 

others, 

There is no gear-shift lever in the middle of the floor. The Electric Hand makes one unneces- 

ay. And in the 1935 Hudsons and Terraplanes, the hand brake lever has been moved up 

under the dash to the driver’s left. It’s easier to reach and it’s out of the way. 

There is nothing in this clear front compartment to interfere with the complete comfort of 
{ any passenger. 

And in addition to plenty of unobstructed leg room, there’s width for three adult passengers to 

ride in comfort in that restful front seat! 





The Greatest Performing Stock Cars in the World 
— With Even Greater Performance in 1935 


—" BAe Or.  e 


po 


0 MILES PER HOUR—OIL ECONOMY DOUBLED! 


me . : ; mo ‘ a ABOVE —The famous Duo-flo lubrication system —exclusive in Hudsons and ‘lerraplanes 
ABOV E—“Toda y 8 best automobile engines are  & ry 4 —is the only automobile oiling system that increases the flow of oil to the engine in ratio 
built by Hudson!” says a world-famous automobile e to the engine speed. And it is the only system that gives positive lubrication to every 
ner. working part from the instant of starting. 
More power than you'll bably ever use. Greater : va Duo-flo lubrication is as positive, as efficient after 100,000 miles of driving as when your 
top-speed than you are likely to need! e\. f E Hudson or Terraplane is found new. : 


Unequalled smoothness! Quicker response! 


ABOVE—Ample power to take care of any 
extra load from heater, radio and other modern 
electrical appliances is assured for Hudson 
and Tesvadiine owners by this Heavy Duty 
Generator with Fan-forced Ventilation and 
modern Voltage Regulator. 


ABOVE —Here’s a way you test pertorm- 

ance dozens of times daily —at traffic lights! 

am : iid oe _— oe —— ahi With a powerful, responsive Hudson-built 
ABOVE—The rushing, ee ee Sonar : engine under the hood, the smooth, quick, 
smooth getaway that you \ \ = : Hudson-built clutch and the Hudson air- 
plane ratio of weight to horsepower, you 


enjoy only in a Hudson J > ' “4 S 
or Terraplane is tly Be - \ shoot out ahead when the light says “Go!” 


due to the exclusive \4 \ . 
Hudson-built clutch. % y \ AT LEFT — This big, powerful, 1935-styled 
. , ; » car at the left is the Hudson Eight Coach. 


ABOVE—Unbalanced crankshafts mean 
vibration. So, if the inspectors find one 
unbalanced by a hair—out it goes! 


a ; AT LEFT—Only Hudsons and Terraplanes 
Reece. ~* . ba have the famous Hudson-built, oil-cushioned, 
performance. Here's a Hudson-built stock car BG , triple-sealed clutch with cork inserts. Cork 
é setting a new A.A.A. record for climbing the a has greater friction properties than any 
"round formance. This year, Hudsons and steep, twisting slope of Mt. Washington, New other material known. Specially treated 
r corks are inserted in the special alloy clutch 

tremendous 


Terraplanes — with.even more power — even Hampshire . . . and the record it broke was set 
aia responsiveness — deliver even greater the year before by another Hudson-built car! plate under preseure. 





The Cars That Set This Year’s Style Last Year 
.. » Now Another Year Ahead! 


Ps 


net 


“Why, that looks like last year’s Hudsons and Terra- 
planes!” That's what people are exclaiming everywhere as 
ABOVE— It’s standing still, but 
this Hudson Eight appears to be A : ‘ 
rushing right toward you! From expensive. But the new Hludson-built cars are still a year 
wherever you view them, the ahead i » > par: 
x ; vie ’ , ahead in the stvle parade. 
lines of the 1935 Hudson-built : : _— 


— seem to set them in fleet = : From any angle, these are surpassingly beautiful cars. See 
motion. ¥ " 


they view many of this year’s new cars—even the most 


Yet with all its graceful beauty, the picture above. Just to look at this Terraplane, you 


there's an air of sturdy ruggedness | aie os - know that many a driver will see this beautiful rear design 
about every Hudson-built car. : ] 

And look at the width of that 
roomy Hudson body! 


recede in the distance ahead of him. 


ABOVE—Three beauties—one of them, the 
Hudson Six. The louvre treatment on the 
1935 Hudson-built cars adds greatly to their 
stylish appearance—emphasizes the sense of 
easy speed that their graceful streamlines 
give. When you look at these cars you 
realize how appropriate is the choice of a 
bird in flight as the radiator ornament. 


ABOVE — Here's 1935 style! Sturdy, hand- Ee i AT LEFT— New, deeply tor- ABOVE— If you choose to carry your spare tire in a 
some, steel air wheels, with big air cushion ’ pedo-shaped headlamps with forward fender well instead of ‘concealed in the rear 
tires. Good to look at—easy to ride on, r Bay fully convex lenses strike the body lines of your 1935 Hudson or Terraplane, you'll 
, correct modern style note and find room in the rear compartment to stow luggage 
give brilliant, safe driving enough for an extended trip. 

light as well. 


AT LEFT—Gigantic presses — 
stamp out of steel sheets the 

delicate tracery of Hudson 

and Terraplane radiator grilles. 

When finished in) chromium 

and velchrome, these webs of 

shimmering beauty add a new 

style note, and afford stout 

protection to the radiators, 


AT RIGHT—There’s ahead- 
of-the-minute smartness here. 
Finest upholstery materials 
are smartly tailored. The new 
wide-rolled binding gives the 
armchair seats the appearance 
of custom construction. Win- 
dow moldings in natural ma- 
hogany. 

And this year, it’s smart to 
be comfortable! Wider rear 
seats, recessed above the arms, 
give luxurious comfort for 
three. And three ride com- 
fortably in front. 

















Sixteen Hudson-built 


FOR SA FETY. as BS e n d iX “Surely,” said owners and automotive experts, 
ae 
d back "i 
Rotary-Equalized Brakes pie ives mt 


Of course you want to know 
how fast a car can go, before 
you buy it. But—think of 
safety, and find out how fast 
the car you buy can STOP! 


In a Hudson or Terraplane, 
you know that you can always 
stop in a short, straight line— 
safely. The Rotary Equalizer 
—an entirely new development 
in braking—assures that your 
brakes are always equalized. 

The Rotary Equalizer (see dia- 
gram below) is a rugged steel 
forging which rotates at a touch 
on the brake pedal, exerting 
pressure equally on all four 
wheels at the same instant. It is 
the year’s greatest advancement 
in automobile brake design. 


Hudson and Terraplane 
Dramatically Proved by F 


And these Greater Cars for 1935 


Hd A 


were the stars of these dramatic 
Ruggedness Runs—the motoring sensation of 1934! Each had been 
driven 10,000 miles or more by its actual owner before entering the 







































NOW. 


Ruggedness Run! For two weeks they ran, day and night, on giant 
2,000-mile circuits in states from coast to coast. At the end of two 
weeks, each car had piled up another 10,000 miles or more on top 

of the mileage its owner had originally driven it. 


175,765 miles of ruggedness proof! 


“here are cars rugged enough for anyone—cars 
that can stand up under any kind of punishment 


these rugged cars more rugged still. 


This year, when you buy your Hudson or Terra- 

plane, you get a body all of steel! For the first 

time on any car, even the —< is of steel! You 
et husky, rugged Rotary-Equalized Brakes. 
ou get unsurpassed engine performance. 


Recently a 1935 Terraplane engine was run con- 
tinuously for 208 hours—WIDE OPEN! Under 


full load, it ran at from 71 to 89 miles an hour. Hudson pioneers & 7 
steel... with ever ‘by 00) 


Look at that map of the United States below. a 

7 . . 4 ; Think what that » 
manana in distance, this engine raced 17,472 Stadenn tank Gale 
miles—six times back and forth across the full 

breadth of the United States—at top speed! 


Yet when this engine was taken apart, the most 
minute microscopic inspection was needed to find 
even the slightest sign of wear in any part. 


That’s the kind of engines you get in 1935 
Hudson-built cars! 


ABOVE are some of the 35 oversize 
anti-friction bearings used at points 
of greatest stress in Hudson and 
Terraplane chassis. 








e Ruggedness and Safety 
Famous Ruggedness Runs 


35\are even More Rugged... Safer! 


W|.. For the First Time on Any 
\utagmobile ... Bodies of Steel 





with ROOFS of Steel 

































There’s room for five—and to spare—in this dashing Terraplane Coupe with 
rumble seat. Driver's seats in all Hudson and Terraplane Coupes and Sed 
wide enough to seat three grown people in comfort. 


ans are 


AT LEFT—Many complicated tests 
are carried on to guard Hudson quality. 
These men are taking readings from 
twenty thermometers in the cylinder 
head to be sure water distribution is 
uniform and sufficient to assure 
adequate cooling. Similar tests 
are made around the cylinder 
bores. ; 


BELOW — Windshield and wind 
deflectors are of safety glass 

which is also available all around 
in all models. 






- 


pioneers | This time with the first bodies all of | Now, they are the very first to give you the added protection 
with eve: b oofs of steel! of a steel roof. 


hat that ny 
built cars 


n added safety for you and yourfamily. | Do you want any less protection for yourself—for your wife 
among the first to use bodies of steel. | —for your children—than this kind of a body gives you? 





AT LEFT— Another safe- 
guard of tludson and 
Terraplane quality! Spe- 
cially designed equipment 
is used at the Hudson fae- 
tory to move the huge dies 
used to stamp Hudson- 
built bodies from solid 
steel. 


ABOVE — It takes a roof of steel for this act! Kramer and Trombley, well known variety 


*.". ABOVE—A body that actually strengthens the chassis! The steel floor of a team, go through a vigorous tap dance routine on the steel roof of a 1935 De Luxe Terra- 
Hudson, or Terraplane body forms a rigid all-over cross member for the frame, ylane Sedan. Of course, you'll probably do all your tap dancing on a floor—but it is highly 
to. which it is firmly bolted at 32 points. Body and frame become a solid rigid important to know that your Hudson or Terraplane can take almost any punishment and 
unit. Frame strengthens body 7 strengthens frame! keep you safe. In these cars, you are protected by a body completely of steel. 











For 1935 Comfort...3-Passenger Seats 


Front and Rear 


Every 1935 Hudson and Terraplane 
Sedan is a full 6-passenger car! 






















There's room and to spare for three 
grown-ups in both wide seats. 


But room is only one contribution to 
your comfort, in a Hudson-built car. 
Longer. gentler springs, with im- 
proved. oil-cushioned shock absorbers 
smooth out the roughest roads. And 
Hudson-built springs are splayed to 
prevent side-sway. Year ‘round venti- 
lation keeps you comfortable in any 
extreme dwiaiiie, The Hudson way 
of building frame and body as a unit 
helps to attain the perfect road bal- 
ance that makes Hudsons and Terra- 
planes the smoothest riding cars 
you ve ever been in. 





“Of course you won't crowd us! Get right in.” There’s 
slenty of room for three bigger people than these in a 
fudson or Terraplane front seat. And there’s the same 
uncrowded room for three in the back. 


BELOW — Here's as- 
surance of comfort. 
Big, air cushion tires 
are important factors 
in the easy riding 
qualities of Hudson- 
built cars. They are 
fully non-skid, too. 
That means a lot to 
your safety! 





IMPROVED 1935 
YEAR ’ROUND VENTILATION 
Wherever you sit in a Hudson-built car, you can 


have just the amount of fresh air you want, where 
you want if. 








Rear quarter windows slide open. The control is 
above the window —out of the way, where it won't 
“jab anyone in the ribs.” 

With Hudson year ‘round ventilation, forward sections of front windows 

open to serve as wind deflectors, or swing out to scoop in the breeze. BELOW — Improved  oil- 
the rear half of the window can be easily lowered indiweodant of the cushioned shock absorbers are 







deflector. adjusted to give exactly the 
kind of ride each Hudson or 
Perraplane owner likes. 






Or, if you pete. you can lower the whole front window so that it 
ABOVE—Just turn the crank, which is placed completely disappears. 

within easy reach of both driver and front seat If you like the sweep of the breeze through the whole ear, open all the 
passengers, and the safety glass windshield swings | windows, swing the windshield out and open the cowl ventilator. The wind- 


open to any position desired. shield opens to any position up to full open, just at an easy handle turn. 





A BON FE —The safest, most satis- 
factory type of individual wheel 
springing yet developed — Axle- 
flex! Each wheel takes its own 
bumps. Yet you do not sacrifice 
the safety of a sturdy, rugged 
front axle. 

Axleflex is available on all 1935 
Hudsons and Terraplanes. 





ABOVE~— Radios specially designed for these cars are standard equipment on several 1935 models. 

All models are wired for radio, so that installation can be quickly and inexpensively made and that ABOVE—Just picture yourself at the wheel of this Hudson Eight Convertible ¢ ‘oupe! 
Hudson and Terraplane owners may enjoy the very best radio reception. Dynamic speaker is separate The well-tailored top comes up to form a dashing, beautiful closed car, snug and 
from the radio chassis . . . and suppressors on the spark plugs are eliminated. weather-proof under all conditions. 











An Important Question to Ask About Any 1935 Motor Car 


“HOW MUCH DOES IT COST TO RUN?” 











_ ee iit. 

y “I don’t see you Hudson and ~ 
Terraplane owners as often _\ 
4) > 4s 1 do my other customers.” | 








} 





os 


“That’s because these cars oe 


make less gas do more work.” ) 















SWORN STATEMENTS—FROM ACTUAL OWNERS 
—PROVE HUDSON AND TERRAPLANE ECONOMY 


Thousands of sworn affidavits from Hudson and Terraplane 
owners, like those reproduced here, are in the files at the 
great Hudson factory. 


“Not a penny for repairs”;"Less 
cost than smaller cars”’;°50,000 


Here's one of the greatest satisfactions that comes to in other ways. The long life that is built into every miles without valve grinding”; 
Hudson and ‘Terraplane owners—long intervals be- a keeps them out of the repair shop. The perfect Most economical car I ever 
none cults at Ging sintinee. : aes of wheols and tires and the smooth action of — drove”; “Better gas mileage than 

ut these rugged Hudson-built cars save you money otary-Equalized Brakes give longer tire wear. 7. fey 
ae ee oe ; oe 6 6 I ever had before”; “Never add 


oil between changes”; “Abso- 
lutely no mechanical expense”; 
these are typical of remarks made 
by owners everywhere. 





















ABOVE AT RIGHT—Aluminum alloy pistons—each with four 
piston rings. Rings are pinned, preventing wear on rings and cylinder 
wall. The new ring design, lower on the piston, gives doubled oil 
economy! Only one other automobile in the world uses this more 
efficient ring design with pinned rings—and that car sells at $14,000 
and up! 


BELOW — Just look at the lines of swift motion in this Hudson Six 
Business Coupe, even when it is standing still! 









Dual purpose steel panel, finished in natural mahogany. More than a handsome Instrument panel, 
it serves as a rugged steel body cross-member, giving extra strength and rigidity to the Hudson or 
Terraplane body. On it, within easy sight and reach are located: pull button light switch; gasoline 
and water level gauges; ruby safety signals, showing the condition of oiling and electrical systems; 
airplane-type speedometer dial, finished in ivory; automatic clutch control; ash receiver; front 
compartment floodlight and switch; finger-touch starter button; dial and controls for custom-built 
radio which is available on all Hudsons and Terraplanes; windshield control, to open and close 
windshield; cowl ventilation control; package compartment, with locking door. 


AT RIGHT— Hudson originated 
the integrally balanced and com- 
vnsated crankshaft. By the 
tae IHludson method of 
obtaining perfect crankshaft bal- 
ance, engine vibration is elimi- 
nated at its source. Methods 
generally used in other cars to 
overcome the Beets of vibration 
are not needed in Hudson-built 
cars, because vibration itself 
is absent! 





AT RIGHT—Every 
sear that goes into a 
fudson-built transmis- 
sion is given this “roll- 
ing” test with a master 
gear, to assure that it is 
up to rigid Hudson 
standards. 


In Hudson-built rear 
axles, tooth clearance 
= ; ‘ , ; . between pinion and ring 
AT LEFT—Special vatve seats—desirable m engines with cylinder gear is held on Gane ome 
blocks of soft material—are unnecessary in Hudson-built engines. Qoucandéhs of an inch 
These blocks are of high chrome alloy, which not only dissipates heat (about twice the thick- 
faster and resists wear and poe better than special valve seats, but ness of a cigarette paper) 
also permits a permanently rard, glass-smooth finish on the surfaces of accuracy unequalled 
cylinder walls. in any other make of car 











And Now —these Hudsons and 





Terraplanes for 1935 Invite you | 


to Ride, Drive and Compare 


What do you want in a motor car? You'll find it among the 1935 Hudsons 



























and Terraplanes. 


There’s a Hudson-built car to fit every pocket book—to meet any require- 


ment as to body style. 


If you judge a car by style and appearance—by luxurious comfort—by 
superlative performance—by miser-like economy—by ruggedness and long 
life—by any standard of determining motor car value—you'll find what 


you want in abundant measure in a Hudson or a Terraplane. 


Make your choice of size and body type. Thea tell your Hudson and 


Terraplane dealer that you want to ride in and drive that car. 


After you’ve looked at all the others, after you’ve had the driving 


experience of your life in a Hudson-built car, you will readily 
ABOVE—The — Hudson- 
built Terraplane Special 
Six Coach. 88 shorse- 
power, 100 horsepower 
available; 112-inch wheel- 
base. Also available with 
concealed rear compart- 
ment for tire and luggage. 


AT LEFT—The De Luxe 

Hudson Eight 6-Passenger 
= Sedan. 113 horsepower, 
, 124 horsepower available; 
117-inch wheelbase. Also 
available with concealed 
rear compartment for 
spare tire and luggage. 


understand why thousands of new car buyers all over America 
are saying, “We're buying a Hudson this year,” or, “This 


year, we're buying a Terraplane.” 










ABOVE—The Hudson Eight 6-Passenger Custom 
Club Sedan. 113 horsepower, 124 horsepower avail- 
able; 124-inch wheelbase. Also available with 
built-in trunk. 








ABOVE — The DeLuxe Terra- 
lane 6-Passenger Sedan. 88 
orsepower, 100 horsepower 

available; 1 12-inch wheelbase. 

Available with built-in trunk. 








ABOVE — The Hudson 
Eight 6-Passenger Cus- 
tom Brougham. 113 
horsepower, 124 horse- 

wer available; 124- 
inch wheelbase. 





ABOV E-Another 
test for Hudson 
and = Terraplane 
gears. This preci- rey Se 
sion device tests 
them for tooth 
angle and depth 
and = for helix 
(spiral) angle. 

Here’s the secret 
of Hudson and 
Terraplane silent 
gears for either 
slow or fast shifts. 





















T LEFT—The Hud- 
son Six 6-Passenger 
Sedan. 93 horsepower, 
100 horsepower avail- 
able; .116-inch wheel- 






ABOVE — There is no difficulty or fuss for anybody about 
getting in or out of a Hudson-built car. Doors are extra 
wide, giving plenty of clearance and avoiding the neces- amen gg at or Plage» 
sity of twisting about to get into or out of the seat. No ceiieal aaa tite dame 
chance to soil or tear clothing, either! lnggage © ms 
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All Departments Show 
Gain Under New Set Up 


By E. M. LUBECK 

Since Automotive Daily News threw its support behind 
the Neighborhood Sales and Service movement among car 
dealers, it has been on the lookout for tangible figures to 
show advantages of this new type of merchandising serv- 
ice and sales set-up. Such figures now available through 
the courtesy of the Nall Chevrolet Co., Iowa City, Ia., prove 
that the dealer’s business when properly presented to car 
owners and at the same time made convenient for the 


car owner from the point of hav-®— 


ing equipment to give service 
will change a dealer’s financial 
status from being another dealer 
to that of being an outstanding 


one. 

The Nall Chevrolet Co. is situ- 
ated in a college town. Outside of 
the university there are a few 
manufacturing 
institutions, 
some railroad 
shop activity 
and the balance 
of the trade 
area is a farm- 
ing community. 
Nall’s former 
place of busi- 
ness was just 
another of those 
automobile es- 
tablishments to 
be found in a 
community of that sort. In late 
1933 he moved into a modernized 
sales and service station, a truly 
neighborhood plant. 

He put his gasoline pumps out 
in front where they could be 
seen. The figures on his gaso- 
line and grease sales alone for 
1934 show that Nall had the right 
idea. For the year 1934 to Dec. 1 
the total sales have increased to 
14,403 individual sales. The 1933 
figures show that the _ sales 
jumped from 159 in August when 
Nall opened his new station to 
1,597 in October, 1,863 in Novem- 
ber and 1,481 in December. Each 
month so far in 1934 Nall’s gaso- 
line and oil sales have never been 
less than 1,217 individual sales 
and that figure is shown as hav- 
ing taken place in February when 
the entire state was snow bound. 

Brings Customers 

Nall’s gasoline and oil sales ac- 
tivity is shown first because it 
is at the gasoline pumps that 
Nall’s business begins. It is the 
introduction to the neighborhood 
friendly sales contacts for new 
cars, used cars, service and ac- 
cessories sales. It is the start 
of the business which for 1934 
shows an actual increase of ap- 
proximately 331-3 per cent for the 
year or round figures nearly $100,- 








000 in gross business. Any dealer 
possessing an accounting depart- 
men can easily figure out the 
net that Nall will show when the 
books are finally closed for the 
year. 


Contacts at the pumps, plus the 
convenience of the service de- 
partment has brought an increase 
of 3,049 repair orders. Some 
months the amount of repair or- 
ders written are double that of 
the preceding year. Customer labor 
sales shown on Nall’s report in- 
dicate that the firm is doing a 
marvelous business in service. The 
total increase in that department 
is 7,995 with some months show- 
ing double that of the same 
month last year. 


Retail Parts Sales Off 

One department shows a loss. 
For a few months in 1934 it 
showed a gain but for the past 
six months it is in the red every 
month as compared with last 
year. It is losing every month 
and every member of the organ- 
ization is working harder than 
ever before to have it continue 
losing ground. It is the retail 
parts over the counter. The loss 
is due to the fact that the shop 
has increased its efficiency, and 
is proving that the Nall Chevrolet 
Co. can do repair work better 
than the individual owner, and 
do it quicker. 

Nall has his shop equipped with 
all the special high speed tools 
that the factory advocates. He 
has all the testing machinery 
needed and as a result, can do 
the work cheaper for the car 
owner than the car owner can 
do it. It is the healthiest sign 
of a dealer watching his business 
and again reflects that the gas 
pumps out in front call out “wel- 
come” to the car owner. 

When Nall put up his plan he 
had an eye on the best location 
for the best display of accessories. 
He checked every possible loca- 
tion and then decided that if dis- 
played where the car owner could 
see them to best advantage either 
when sitting in his car or in pas- 





Business Revival Stirs 


Public Demand for Luxury 


By ARTHUR J. CHANTER 
President, Pierce-Arrow Motor Car Co. 


Buffalo, N. Y., Jan. 7.—The auto- 
mobile industry today is, in effect, 
a complete transportation depart- 
ment store. In 
it, the buyer can 
findexactly 
what will fit his 
particular re- 
quirements, for 
this great 
“store” is made 
up of individual 
manufacturers, 
each of which 
has specialized 
in his particular 
field. For ex- 
ample, if price 
is a first essential, there are “de- 
partments” which offer cars of 
low price. If the extreme style is 
what the buyer desires, he will 
find several departments which 
cater to it. And on the quality 
counters there are cars for those 
whose tastes demand the utmost 
in luxury, comfort and individu- 
ality. 





A. J. Chanter 








As it always has been and al- 
ways will be, price 
index of value. No magic enables 


| the manufacturer to give a buyer | 


is the true) 


$1,000 worth of automobile value | 


for $500. It is fundamentally 


| 


axiomatic that you get what you | 


pay for. If a buyer pays $3,000 
for a car, his purchase will yield 
$3,000 worth of value. 


The manu- | 


| 


facturer of such a car can use} 
finer materials and greater care | 


and accuracy. He can build 
longer life and greater safety into 
his product. 


Now, with the return of better | 


days, we are witnessing a strong 
and unmistakable revival of in- 
terest in everything which con- 
tributes to more luxurious stand- 
ards—a revival which affects the 
entire scale of living. 

In my opinion, therefore, the) 
industry's great “store” is going 
to be an exceedingly busy place | 
during 1935—in every department. 





tae his attention would be at- 
tracted. When he opened up in 
September, 1933, accessory sales 
showed a small increase. In Oc- 
tober, 1933, his sales jumped to 
923 sales. In 1934 every month 
shows sales double that of the 
same month for 1933. In every 
respect Nall has taken advantage 
of the opportunity for good mer- 
chandizing. 

Summarizing all departments 
except sales Nall shows conclus- 
ively that neighborhood sales and 
service stations have distinct ad- 
vantages. Nall’s profit in the first 
11 months of 1934 from the sales 
of gasoline, oil, grease, labor, 
parts and accessories is $35,501. 

Nall’s service work is another 
proof that service makes sales. 
His sales for the year is also 
another proof that the code of 
the retail dealers is just what 
the dealers have needed. His 
profits on used cars in 1933 
amount to only $666. In 1934 he 
sold just two less units than the 
previous year, but code prices 
enabled him to show a gross profit 
on used vehicles amounting to 
$5,431, a gain of $4.765 gross. This 
is a record to shoot at and Nall 
is one of the chief boosters for 
the code. 

Although handicapped because 
of slow delivery of new cars and 
trucks in the early months of 
1934, Nall managed to make de- 
livery of 206 units for the 11 
months ending November, 1934. 
It is a gain of 27 units over the 
same 11 months of 1933, and in 
spite of the reduced net on each 
car sold this year, he neverthe- 
less shows a gain in gross to the 
amount of $4,844 on new unit 
sales. All told, the business shows 
a difference of nearly $100,000 
better for the year. Between the 
neighborhood station and _ the 
code, Nall is sitting pretty. 


N eighborhood Sales Nets N all $100, 000 Gain in 3A. 


Exports and Truck Buying 
Highlight Recovery Gains 


By ALFRED REEVES 
Vice-President, Automobile Manufacturers Assn. 


New York, Jan. 7.—Figures now 
available place the output of 
American automobile factories 
last year at 
more than 2,- 
850,000 vehicles. 


On this basis, 
it is estimated 
that sales for 


the year were 
about 45. per 
cent more than 
they had been 
in the preced- 
ing year and — 
were approxi- “~“"*''s 
mately dcubie Alfred Reeves 
the number of vehicles sold in 
1932, 

In the light of these figures, 
it is not difficult to understand 
the optimism with which leaders 
of the motor industry are com- 
pleting the plans for their 1935 
sales campaigns. 

The gains made by the auto- 
mobile industry last year take on 
added significance when it is re- 
called that many important auto- 
mobile companies were handi- 
capped at the beginning of the 
year by labor difficulties which 
prevented them from getting into 
production with their new models 
as early as was desired. With 
employer-employe relations in 
automobile factories again on a 
tranquil basis, there is no reason 
to anticipate a recurrence of this 
difficult problem. 

Throughout the last five years, 





the industry’s campaign to pro- 
mote trade recovery has centered 
around efforts to reach the widest 
possible markets by offering the 
public progressively greater dol- 
lar values in automotive products. 
The success of these efforts can 
be readily discerned by compar- 
ing the new cars being introduced 
currently with those of several 
years ago. 

It is doubtful whether there has 
ever been a like period when so 
many substantial improvements 
in automotive design and con- 
struction have been made as have 
been in recent years. 

A strong factor in the industry’s 
recovery progress has been the 
increased buying of automobiles 
by countries outside of the United 
States. Improved international 
trade conditions resulting from 
more equitable exchange rates, 
the new foreign trade and tariff 
policies inaugurated by our gov- 
ernment and several other de- 
velopments have already had their 
influence on the overseas opera- 
tions of American automobile 
companies. Overseas consumption 
of American vehicles last year 
was roughly two and a half times 
as heavy as it was in 1932. 

With a certain prospect that 
additional reciprocal trade agree- 
ments between the United States 
and several other countries will 
be made effective in the near 
future, the industry’s export out- 
look is especially encouraging. 





The INTERNATIONAL TRUCK 
Franchise Offers Dealers: 


A complete line of trucks from %-ton to 10-ton. A reputa- 
tion without equal for quality and after-sale service. 217 
International Harvester branches offering International dealers 
the closest possible assistance in sales and service. International 
Truck finance plan on both new and used trucks. Largest 
advertising campaign of any full-line truck manufacturer, 
constantly promoting the sale of Internationals in national 
magazines, newspapers, vocational publications, and through 


direct-mail. 


You are cordially invited to visit our New York City branch 
in the Chanin Building, 122 East 42nd Street (Telephone—CAledonia 5-8780) for 
complete information on the International Truck franchise. Nearest 
branch or Chicago office will also be glad to advise you. 


INTERNATIONAL HARVESTER COMPANY 


606 So. Michigan Ave. 


of America 
(Incorporated) 


Chicago, Illinois 
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Stewart Introduces Two New Heavy Duty Trucks 


Big Body Orders 
To Boost Volume 
At Hayes Body 


By W. W. HOAGLAND 
President, Hayes Body Corp. 


Grand Rapids, Jan. 7. — Our 
body customers include the Reo 
Motor Car Co. and the Hupp Mo- 
tor Car Corp. Releases from both 
of these companies on hand now 
indicate that our volume of busi- 
ness to be enjoyed from them is 
considerably in excess of 1934— 
perhaps several hundred per cent 
owing to the fact that we were 
not supplying Hupp Motor Car 
Co. bodies in 1934 and owing to 
the fact that the volume reason- 
ably expected from Reo will ap- 
proximate 300-400 per cent in- 
crease over 1934. 

In addition to this we have a 
large volume of Kelvinator Corp. 
panel business which is being sup- 
plied their Leonard Plant at 
Grand Rapids. Present indications 
are that this business will also 
be greatly in excess of 1934 vol- 
ume. 

We expect to get in volume pro- 
duction in 1935 at least one to two 
months earlier than in 1934 and 
this also is an important factor 
in our anticipated volume. 








3-Ton Model 
Priced at $1,695; 
» Lengths Offered 


Buffalo, N. Y., Jan. 7—Two new 
trucks, a three ton chassis listed 
at $1,695 and a heavy duty three 
and one-half ton truck at $2,890, 
are announced by the Stewart 
Motor Corp. 

Both models are built on wheel- 
bases of 160, 176, 190, and 220 
inches. The three ton truck is 
available on a shorter wheelbase 
of 145 inches, and the larger 
chassis offers a 235-inch wheel- 
base. 


Engines in both models feature 
molybdenum alloy cylinder block 
and manifolds, full pressure oil- 
ing system, rifle drilled connect- 
ing rods, valve inserts, full length 
water jackets, seven main bear- 
ings and timing gears. 

The three-ton model has a six- 
cylinder engine with a bore of 
three and three-quarter inches 
and a stroke of four and one- 
quarter inches. The bore and 
stroke in the larger model are 
four and one-eighths inches and 
four and three-quarter inches, 
respectively. 


Stromberg carburetors with 
down draft manifold, equipped 
with air cleaner and silencer are 
included on both models. The 
three and one-half ton job util- 
izes a Timken worm rear axle. 
Full floating spiral bevel rear 
axles are used on the lighter 
models. Bendix mechanical four 
wheel brakes with a booster at- 
tachment appear on the heavier 
model. The three tonner uses 
hydraulic four-wheel brakes 
equipped with booster. 

Front springs on the heavy 
model are 40 inches long and 
three inches wide, composed of 
14 alloy steel leaves. Rear springs 
are 56 inches long three inches 
wide. Front springs on the lighter 
model are 38% inches long and 
two and one-quarter inches wide 
with 11 alloy steel leaves. Rear 
springs are 50 inches long and 
three inches wide. 

Tires on the three and one-half 
tonner are 7.50 heavy duty front 
and rear, with dual rear wheels. 
Tires on the smaller model are 
7.00 by 20, dual wheels are stand- 
ard. 

Gasoline tank capacities are 30 
gallons on the large model, and 
20 on the smaller job. A special 
30 gallon tank located under the 
seat is optional on the larger job. 


New 31/5 Poa Seu Tedek Chassis 



































































Stewart presents this new heavy duty model, priced at $2,890. All models are equipped with Stromberg 
down-draft carburetors. A Timken worm-type rear axle is used. A 30-gallon gasoline tank, mounted on 
the side of the chassis, is standard, with a tank of equal capacity, located under the seat, 
listed as optional. 


Dodge Has $25,000,000 
New Car Orders on Hand 


(Continued from Page 1) 

congratulated on the display they| ‘Figures that became available 
have put before the public—the | just before I left Detroit show, 
best proof being the response/|for instance, that shipments of 
given by the public itself. Dodge Brothers commercial cars 

“People who have no desire or|and trucks, American, Canadian 
intention of buying a thing—or|and export, during the year just 
who feel they will not be able to} ended will show the largest total 
buy — do not trouble, usually, to|in the company’s history. And 
pay to see the article, whatever it | 1935 is opening up with an alto- 
may be, on display. But here, at | gether consistent showing. I men- 
Grand Central Palace, the turn- | tion this impressive picture of the 
stiles have been clicking in eager | truck department of our business 
thousands ever since the new 1935 | because it is another reliable in- 
cars went on show. And the|dication of what can be expected 
questions asked by visitors are of |to happen—and what is actually 
the practical sort that indicate | happening—with regard to pas- 
far more than a mere casual curi- | senger car sales. 
osity. These are what I would The Dodge sales chief supplied 
term ‘buying’ crowds; they are|additional details showing pro- 
checking and comparing and | gress made by the Dodge organi- 
seeking out values in a way that / zation during 1934 as compared 
indicates, to me, that the highly | with the preceding year. Retail 
satisfactory bank of orders al-|deliveries through the Dodge 
ready accumualted at the Dodge | dealer organization for the period 
Brothers factory out in Detroit is | Jan. 1 through Dec. 29—for 1934 
not a mere opening-of-the-season | and 1933—were as follows: 
flash-in-the-pan, but heralds an Pet. Pet. 
improvement of even last year’s mnevsnce Pnszence 
highly satisfactory record that Over Over 
will continue and grow through- a 1934 1933 1933 1932 

Jodge Pass 


out the coming season. Game sc.ce CS 86,995 5.4 222.6 





Steel Plants 
Operating at 
421,,% Capacity 


New York, Jan. 7.—Beginning 
the new year vigorously, with 
broader market activity in which 
heavier structural steel tonnage 
and stronger demand for pig iron 
are conspicious features, steel- 
works operations last week ad- 
vanced 3% points to 42% per 
cent, states the magazine Steel. 
This rate is 11% points above the 
corresponding period last year, 
and is supported by an earlier and 
much more general buying move- 
ment than at the outset of 1934. 

Seasonal requirements are be- 
ginning to appear, particularly in 
practically all classifications of 
agricultural requirements. Public 
construction work, held back dur- 
ing the winter, is certain to ex- 
pand shortly. Specifications from 
automobile manufacturers have 
increased to the point where mills 
are deferring deliveries. Some 
sheet mills are faced with six 
months’ capacity production of 
cold-rolled material. 

With a 10-point rise to 45 per 
cent, tin plate mill operations 
have recovered all the ground lost 
during the holidays. 

Cincinnati machine tool build- 
ers are buying considerable iron. 
A Canton, O., steelworks has pur- 
chased 5,000 tons tons of basic. 


Place $300.0 000 Order 
For Streamline Busses 


Cleveland, O., Jan. 7.— The 
Interstate Transit Lines, a sub- 
sidiary of the Union Pacific, has 
ordered 20 33-passenger White 
model 54-A busses, and will run 
them between Chicago and the 
Pacific coast cities. The bodies are 
completely streamlined. 











































Make Owners Liable 
In Traffic Violations 


Oklahoma City, Okla., Jan. 7.— 
Through a new ruling of the city 
council, owners of automobiles 
will be responsible for traffic vio- 
lations in which their cars are 
involved. The ruling was made 
after police repeatedly had re- 
ported the difficulty of properly 
enforcing traffic violations. 

Complaints came mostly about 
over-parking. The trouble was 
that persons who were given 
traffic tickets would later have 
them voided in court because the 
police were unable to prove the 
owner of the car was the driver. 
Under the new ruling police be- 
lieve much of this trouble can be 
eliminated. 





Minneapolis is Tough 
On Automobile Drivers 


Minneapolis, Minn., Jan. 7—The 
automobile driver who has not re- 
ceived a traffic violation tag in 
the six years, ten months and two 
days since the triplicate system 
was started in February, 1928, is 
an exceptionally law-abiding 
driver, because in that period, ac- 
cording to a report today by O. J. 
Turner, city comptroller, 322,399 
tags, have been issued. 

Violators during the period paid 
fines aggregating $553,319, plus 
$6,470 in penalties for tardy ap- 
pearances. Of the total 206,644 
paid $388,875 over the counter in 
the cash register court, while 
41,071 took their cases to muni- 
cipal court and paid $164,444. 





Plymouth 
Pass, Cars, 96,281 73,539 30.9 106.0 


Quality Replacing Price —<.a i a ie 


Dodge Com. 


In John Publie *s Mind a. 47,382 27,1386 THA 218.8 


All Units.235,308 187,670 25.4 153.2 

By ROY H. FAULKNER Sales of Dodge and Plymouth 

President, Auburn Automobile Co. cars and Dodge trucks for the 11 

New York, Jan. 7—There is a, kind of transportation. Thou-|™months’ period, January through 

better tone in business. People| sands of former owners of higher | November, 1934, show the Dodge 

are buying better things; chang-| priced automobiles used to fine | dealer organization to be in third 

ing their atti- | one performance, have bought in| Position in the automobile indus- 

| the lower priced brackets. Now| try, according to vanDerZee, with 

they are going upward again. | @ total registration of 217,254 

Tastes do not change over night.| Units. For the same period, 1933, 

Those who are accustomed to| Dodge occupied third position with 
quality merchandise cannot long|'esistrations totaling 174,930. 

be satisfied with just the ordinary.| During the same 11- month 

period of 1934, Dodge passenger 


ie oe ee car sales jumped up one notch 
Change Name from fifth place to fourth place 
: a 7 _ | with a total registration, accord- 
Lapeer, Mich., Jan. 7-—-The Bos- ing to R. L. Polk & Co., of 86,171 


tick Stove Co., 21 Court St., has : 
changed its name to the Bostick |C@rs as compared with 81,699 for 
Foundry Co. and will manufacture| the corresponding period of 1933. 


up and incomes parts. Figures for the same 11-month 
are reduced the number of dol- —_— —— —_ ee total eo 
; re ° t and commercial car 
More or less the public buys what| Limken Retires Notes | registrations during 1934, as 
will fill the bill for the immediate Detroit, Jan. 7—Timken-Detroit | against 24,834 in the same period 
period, always with the hope that Axle Co. has retired all of its 5 per| of 1988—an increase of 75.5 per 
a little later on conditions will so — eonentune — « cent. 
adjust themselves that they will| 1937. The notes coleioaiie totaling ee 
be in a position to obtain the kind| $1240,000, were’ iseaa in i992 %¢| Ford Appoints Foley 
of products they are used to hav-/| past payment for assets acquired St. Paul, Minn., Jan. 7.—Appoint- 
ing. from Silent Automatic Corp. The/} ment of John B. Foley as general 
This attitude has been very ap-| Company panehesen Le Dy! the| manager of the Ford Motor a 
: notes in first six months of 1934./ pany retail store in St. Paul was 
_—— Se Se See This left $255,500 still outstanding| announced by F. C. Reinhardt, 
folks b h y ‘| of which $215,500 were due Jan. 2,| branch manager for Ford here. Mr. 
Many fo ought mere transpor-/ 1936, and $40,000 were due Jan. 2,| Foley succeeds L. A. Blum, who has 
tation rather than a comparative! 1937. These have since been retired.' been transferred to Baltimore. NORMA-HOFFMANN BEARINGS CORPORATION. STAMFORD CQGNN. US 








tude toward 
purchases. For 
the last five or 
six years the 
public has asked 
“How much?” 
Now they are 
beginning to ask 
“How good?” 

It is not an 
unusual situa- 
tion. When 
business slows R.H. Faulkner 











P RECISION BEARINGS 


BALL RVULLER AND THRUST 












Detroit, Jan. 7—A progressive 
step in the simplification of de- 
signing, tool making and manu- 
facturing operations by the Ford 
Motor Co. consists in the adoption 
of a decimal system of measure- 
ment for many parts of Ford 
» cars and trucks. Originally in- 
, stituted some two years ago, it has 
* now proven so successful as to 
) warrant complete disclosure. The 
; new system is employed in the 
' dimensioning of drawings and in 
_ the manufacturing operations 
' which naturally follow, and rep- 
' resents what is believed to be the 
. first departure from conventional 

methods of this kind by a manu- 

facturing corporation. 

Since the early days of indus- 
try American manufacturers have 
clung to “common fractions” in 
measuring most dimensions. The 
“halves,” quarters,” “eights,” 
“sixteenth,” etc., up to “64ths” of 
an inch have been so firmly en- 
trenched in the minds of every 
engineer and production man as 
to warrant the belief that no im- 
provement was possible which 
still retained the generally ac- 


ENN AY Sanat 


cepted “English System” of 
measurement. The adoption of 
' “decimal fractions” instead of 


' “common fractions” for all sub- 
_ divisions of the inch obtains one 
of the advantages claimed for the 
' “metric system” of measurement 
\. without presenting the disad- 
* vantages which have been raised 
by American manufacturers 
against its more general use. 


Easier to Handle Equivalents 

To appreciate fully the value of 
the Ford decimal system it is 
only necessary to note that when 
any of the common fractions in 
use today must be changed into 
decimals, and such changes are 
necessary thousands of times a 
day in any large manufacturing 
plant, the resulting decimal is of 
cumbersome length if expressed 
accurately. 

For instance 7/64ths of an inch 
when converted to a decimal fig- 
ure becomes 0.109375 inch. Simi- 
larly to a greater or less degree 
with all the remaining common 
fractions in the English system. 
When it becomes necessary to 
add long columns of common 
fractions, as must be done re- 
peatedly both in making draw- 
ings and in manufacturing and 
checking the accuracy of parts 
made from them, the complica- 
tion and chances for error are 

© creatly multiplied. The “conver- 
sion tables” which every drafts- 
man and machine shop man keeps 
close at hand are evidence enough 
of the cumbersome nature of the 
conventional system. 


Eliminates Conversion Tables 

In the Ford system there are no 
such cumbersome _ dimensions. 
Nor are conversion tables neces- 
sary. Every measurement is 
simply expressed. It is easily read. 
The chance for error is practical- 
ly eliminated. Only the simplest 
additions and subtractions need 
be used when dimensions are 
, added or subtracted. What is per- 
haps more important, the new 
system works well along with the 
old, giving ample time for the 
“changeover,” again overcoming 
one of the objections to the adop- 
tion of any completely different 
system such as has been advo- 
cated in the past. Where, because 
old parts must be made to match 
with new, or tools made accord- 
ing to the conventional system 
must be used, the simpler decimal 
system aids in reducing compli- 
cation, even though it cannot be 
applied to its fullest advantage. 

A most important point in con- 
nection with the system is that 
when it becomes necessary to 
work to closer dimensions than 
are visible to the eye, as when 
micrometers are used to measure 
“thousandths” and “ten-thous- 
andths” of an inch, or to set lim- 
its which the shop man must not 
exceed in making a part to ac- 
curate size, the figures merely 
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Ford Adopts Simplified 


Decimal Measurements 


represent two or three additional 
digits to an already existing 
decimal, rather than an incongru- 
ous “converted” common fraction 
to or from which the working 
limits have been added or sub- 
tracted. 

The first step in actual use of 
the decimal system requires that 
everyone using it at once discard 
his customary way of thinking in 
terms of “eighths,” “sixteenths,” 
etc., and begin to think in terms 
of “tenths.” To make this as easy 
as possible, and to assure full 
understanding between the en- 
gineering department and various 
shops throughout the plant, all 
scales or “measuring sticks” 
marked off in common fractions 
were replaced by scales basically 
calibrated in tenths of an inch. 


Less Chance for Error 

An interesting point is involved 
in ths change. In the conventonal 
system the smallest division which 
must be read by the naked eye is 
1/64th of an inch, and even then 
this is difficult if repeated read- 
ings are necessary. Hence if 
“1/100ths” were marked on the 


new scales only those with excep- 


tionally good eyesight and work- 
ing in ample light could read the 
divisions. For this reason the 
scales are marked or divided in 
units of 2/100ths, or “fiftieths,” al- 
though all figures are expressed 
in “hundredths,” such as 20, 40, 
60,—100. Thus, while the dimen- 
sions are presented on all draw- 
ings in “tenths” and “hundredths,” 
it is only necessary to read subdi- 
visions marked off in “fiftieths,” 
an easier division to see than the 
conventional “1/64” inch. In turn 
the use of “fiftieths” or multiples 
thereof compels every dimension 
requiring accuracy to such figures, 
to end in an even number. Thus, 
the dimensions for diameters or 
for surfaces equi-spaced from cen- 
terlines are always divisible by 
two, and no “splitting of common 
fractions” is required, as may be 
the case when the conventional 
system is used. 


Drawings Easier to Read 

Another feature of simplicity is 
that all dimensions for which “a 
tenth” is sufficiently accurate re- 
quire only one digit, as for in- 
stance .7 or .9 inch. Where great- 
er accuracy is required, the sec- 
ond or “hundredths” digit is 
added, but always in multiples of 
two, as previously noted, as for 
instance, .56 or .62 inch. 

It will be noted at once that 
drawings using the decimal sys- 
tem will be less congested with 
figures, “cleaner” and easier to 
read. 


Where the former use of the 








conventional method of dimen- 
sioning still requires its continu- 
anee, it was decided to simplify 
the decimals resulting from con- 
verting the common fractions in 
the manner indicated as follows: 


Decimal of Existing Common Ford 

Common Fraction Fraction Decimal 
-015625 1-64 .02 
.03125 1-32 .05 
.04€875 3-64 -05 
0625 1-16 .06 
.078125 5-64 .08 
-28125 7-32 3 
.46875 15-32 .46 etc. 


These figures are merely for | 


convenience in “translating” the 
old into the new. The old com- 
mon fractions simply do not exist 
in the new, hence no conversion 
figures are necessary, 
where the two systems must be 
used together. 

In the Ford plant today only 
old parts and portions of those 
which must be made through the 
use of taps, dies, and similar tools 
which are available only when 
made to the old system of meas- 
urement are to be found. New 
parts are made to the new system 
for every dimension where it can 
be used. 

Gradually the transition is tak- 
ing place from the old to the new, 
without confusion and with com- 
plete knowledge of what is taking 
place. Eventually it is expected 
that every dimension (measure- 
ment) of every part will conform 
to the new decimal system. 


Queen of Greece 
Buys Pierce-Arrow 


New York, Jan. 7. — Pierce- 
Arrow officials at the opening of 
the 1935 auto show announced the 
sale of a de luxe 12-cylinder, 175 
horsepower sedan to Her Majesty, 
Queen Elizabeth of Greece. The 
car will have a 144-inch wheel- 
base. 

In contrast with the all white 
and gold Pierce-Arrow built for 
the Shah of Persia, the car se- 
lected by the queen will be of 
rich black. The only exterior 
adornment will be a small silver 
crown, centered on both rear 
doors. The specifications call for 
a flag post socket on the front 
left fender. The interior will be 
richly upholstered and equipped 
with a special radio with a con- 
cealed loud speaker mounted at 
head level above the windshield. 
Spare tires with artillery chrome 
wheels will be mounted in the 
front fenders. 


Part of Willys Plant 
In Canada Purchased 


Montreal, Can., Jan. 7.—Nego- 
tiations have just been concluded 
under which Canadian Acme 
Screw and Gear, Ltd., a subsidi- 
ary of Russell Motor Car Co., Ltd., 
has purchased a block of the 
plant of Willys-Overland, Ltd., in 
West Toronto. 

The Acme company has here- 
tofore been in rented premises, 
and these have now become in- 
adequate. 


SOMETHING NEW TO 
SHOW YOU 


At the Lexington Hotel and at the 
Show, Grand Central Palace—Booths 
C35 and 36—you will find something 
entirely—surprisingly —New. 

You are cordially invited to come up 
and see us—telephone connections at 
the show and the hotel. 


Fred C. Burnett Fred E. Beach 
Leighton Dunning A. B. Schram 


RYERSON & HAYNES, Inc. 


JACKSON, MICHIGAN 


METAL TIRE COVERS, WHEEL SHIELDS, JACKING SYS- 
TEMS, SPECIALLY DESIGNED ACCESSORIES, STAINLESS 
STEEL MOULDINGS, PRODUCTION PARTS 


except | 
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WEIDENHOFF 


MOTOR ANALYZERS 


The most useful, accurate and 


profitable equipment for the require- 
ments of modern service work. 





The Model 8380 Weidenhoff 

Motor Analyzer with com- 

plete battery and starting 
motor test unite. 





THE LINE INCLUDES 
Motor Analyzers 
Distributor Oscillograph Test Fixtures 
Distributor Analyzers with Double 
Oscillograph Tubes 
Combustion Analyzers 
Test Benches 
Battery Testers 
Rectifiers 
Constant Potential Battery Chargers 
Electrical Test Equipment 
Upper Engine Lubricators 


Do the Job Right - - Are Right - - Priced Right 





See Us at the New York Show 
Booth 85 and 86 


JOSEPH WEIDENHOFF, INC. 
4344-58 Roosevelt Road 
CHICAGO, U.S. A. 
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How They Line Up on the 1935 Car Price Ladder 
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Under $500 











AUSTIN Phaeton 495 
Business Coupe ........... . $295 Sport Roadster 465 
NE GUD. vc tccccscccvscece 345 
See ND GUNG) occvcccceess 365| FORD | . 

CHEVROLET—Standard 5-window Coupe . . 495 

DY 56600 60.5064066006800% 475 | WILLYS 
Se 485 Models list up from 395 
$501 to $700 

CHEVROLET—Standard 2-door Sedan ........0005. . 620 
Sedan .. wesc ceeceeseesesseeeess 550 2-door Sedan (with trunk) .. . 650 
i MOE 660 ceedeeeeseseve 515 Ge TE. 5065 000000 0460080% 670 

CHEVROLET—Master De Luxe 4-door Sedan (with trunk)........ 700 
SS 55¥5 6040 K se ese 002 48¥)K0 560 Coupe (rumble seat)........... - 700 
DAVE s60 54Gb ESE RES eaReENO OS = CLESSORLE le 
Bite gibsestssesesceseee maesetes usiness MD ccccccccscecececs 675 
Town Sedan 1.000000 LILLE Gt | PLYMOUTH 
MN COME, veccsvevecsesccecees 675 a Coupe ......esesereeees 565 

: MRDE GUGEE coceeccccccccevsedcs 615 

DE oe Model 695 pe _— [oe so hee inedoores 660 

COCO e eee ee eeereseees e e 4-door ‘ouring Sedan. en 685 

—— aan De Luxe 2-door Touring Sedan.... 650 

ee ais ce 690 | PONTIAC—Standard Six 
Sep ar ete mares CE. Divas cesrancssheesdesecve Ge 

FORD 
ee 510 eo a ps 
MM To sons sncencces, 573 aa 
EE OM cc vcacccccee 560 PONTIAC—De Luxe Six 
De Luxe Tudor Seden............ 575 MT Ser ccee ct itece bev c6630000 675 
De Luxe Fordor Sedan............ 635 | STUDEBAKER—Dictator 
ones young eee 655 SS errrrr rr rrr se 695 

aD ©h6 60 680050000000000606 62 
Tudor Touring Sedan... 1.1... .| $03 | TERRAPLANB 
De INS 55s Sic sch cceeuwe 570 Coach ....-.++, 
De Luxe Phaeton................ 580 1 Couns .. 
De Luxe Roadster..............., 550 aaase Soupe 

HUDSON—Six pt gg 
2-P TERRAPLANE—De Luxe Six 

se. Coupe ........... » 695 WE Gan saad esue c6tcnees kaw 645 

LAFAYETTE EE. byob s06 ee aeh ees 675 
a> OCs bu Kaye R MNO Reuses 585 ee GEE ti evecreseneenses 635 

$701 to $1000 

AUBURN—Six 
aaah a ork a Oe OLDSMOBILE—Six 
So eo cae G Sig yt gs 940 Sport Coupe ... . 725 
Business Coupe ......... 932.50 SE EE, ca véssecvacaeseess 725 

BUICK—Series 40 ST cate ss ae eptetees = 

. ouring (built-in trunk)........ 
See Compe «++... 795 ° yep ppererepier 790 
eee aoe ee 865 5 4-door Tour. Sedan (built-in 
Snort Coupe pa shy Nahas . 4 GE 65 040 Feds Cbd eenccses 820 
ES atics aunties s aa cases 925 | OLDSMOBILE—Eight 

CHRYSLER—Airstream 8 a. Coupe . . 860 
EE ree ; 97 port Coupe 895 
4-door Touring Sedan............ os Ss SD: 66.6 Konstam eeenaas 870 
Touring Brougham ............__ 960 5-Pass. Tour. Sed. (built-in trunk) 900 
Rumble Seat Coupe...... 935 5-Pass. 4-door Sedan............. 940 

CHRYSLER—Airstream 6 Convertible Cow eee eseseeers . 950 
on i 030 5 4-door Tour. Sed. (built-in trunk) 97 
4-door Touring Sedan............ 860 | PACKARD—‘‘120" 
2-door Touring Brougham......... 820 Prices range from $980 to $1,095 
Rumble Seat Coupe.............. 810 : 

Business Coupe ................. 745 PONTIAC—Standard Six 

DE SOTO—Airstream 4-door Touring Sedan. 715 
Rumble Seat Coupe... .. 760 | PONTIAC—De Luxe Six 
TN 65's hp'n6-6 04.0 6b 696 ke o 745 SES re Perr re ree 715 
EI oh og 795 ee SR ee 765 
2-door Touring Sedan............ 775 Spost Coupe ..ccccccsccccsvvees 725 

seme Touring Sedan . 825 aces ses Soden od abiaat a 6 7 

4-door Touring Biv cnonss . 795 
congo foie seat) 710 GS cckccceness . 775 
-door DMACAR CONSE ALSO Ca we i 3i 
PE Mean Baka ts shee sevens ye PONTIAC—Straight Eight = 
2-door Touring Sedan..... 715 Some itn .... ae 3 

GRAHAM-Soecial Six Saee Mee... ss. ccceeeee 
| en qa ok hale @ 6 kas a 2-door Touring Sedan............ 805 
— Sibt nde sstereak 845 4-door Touring Sedan............ 860 

onvertible Coupe ............., 915 Smoct Coupe ..ceccccccscccccvece 780 
eos oa cece cesccncecs 845 Ns a, cae cine acon . 840 

GRAHAM—Eight : 

Business Coupe .......... . 925 REO . > 
Rumble Seat Coupe.............. 975 Flying Cloud 6........+.++> 795 
I MM. 5 cn o'c.cckecececcs 975 DRGEED cpcccasrndcccatencedoness 985 
ae > ie STUDEBAKER—Dictator 

eet cee e ca eek bbeuin ca 710 Coupe for 2, Regal........++++> 
aan Giawesesrsesesccccesevens 770 Coupe for 4. sbasasescnss os 

OD, scone ekesevate Cc for 4, 
Convertible Coupe ............., ose cae ad hee ” Fh ca a ahi ae 

HUDSON—Special Eight poate, Boost eee aka ine anew 

ee ee 7 t. Regis as od Das Gia wae sie 
eee nese shakes a St. Regis Sedan (custom)... ... 1. 735 
RC MNNNNA o5c5% cexeaxcacesss Se St. Regis Sedan, Regal......... = 
Es OMED. ccckacaccccvcccecs Sam SE eee chsh ree RcaeRaeeees 750 
Convertible Coupe .............. 860 Bodiam, Custemd ..ccccccccccccccce 785 

HUDSON—De Luxe Eight pean meee RGheseatdokeunaased - 
soech Pe eanceerer sax Land Cruiser, Regal...........+-+ 900 
4-Pass. Coupe . STUDEBAKER—Commander 
2-Pass. Coupe . 

: Come Be Boscssccvccsenss : 895 
I io 0h ne cba ebadke cane Coupe for 2, Regal........... .. 930 

HUPMOBILE—Series 517-W Comme fer 4... .ccsccccccvccccces 950 
Standard Tour. (with trunk)...... 745 Coupe for 4, Regal........ 980 
De Luxe Tour. Sedan (with trunk) 795 Roeder ee re 950 

LAFAYETTE—De Luxe Mode Roadster, Regal .......... 980 

1 
A-door Sedan .......ccccscsceees 720 St. Regis Sedan (custom) . . $33 
Sedan (with trunk).............. 750 zeae Sedan, Regal... .. 970 
¢ 

NASH—Advanced Six eee saseherses ” 
is 6 oda caeaawabean 895 | TERRAPLANE—De Luxe Six 
Sedan bnalaewea 945 Convertible Coupe 725 

$1001 to $1200 

Ae Touring Sedan : -. 1,145 

I iis <a kde wesc eta ' ; 

Phaeton Sedan oes . ea GRAHAM—Eight 
AUBURN—Eight Convertible Coupe ...........-. 1,045 
a HUDSON—Custom Eight 
OOUGAEMD veer eeeeeeceeceves, 1,115 Eo oer so uacadkeaxs 1,125 

BUICK—Series 50 nc oas es anean enka 1,195 
EE EG 5 vc cneseanntdnce 1,110 | HUPMOBILE—Series 521-J 
MD as cc esaen anndsesae 1,145 6 Sedan 1,095 
door Sedan 2222200002000000 cet See eee ene. ae 

SEROTED NOMPO sec csercccscens 1,160 2-door 5-Pass. Coupe (rum. seat). 1,195 

DE SOTO—Airflow NASH—Advanced Eight 

Di” écegeugceissencsssacans 1,195 I sie a ae 1,115 
ee 1,195 Ee eae 1,165 
snc keeees baba 1,195 STUDEBAKER—Commander 

GRAHAM—Supercharged Eight TN es aeadee 1,000 
PO CONOR. cincccenccdsces 1,095 CC so 5 ds aad awaken 1,085 


Rumble Seat Coupe............ 


AUBURN—Eight 
a ee aaa ke $1,215 
Convertible Coupe ...........+. 1,242 
Convertible Sedan ........-++++ 





$1201 to $1500 


Land Cruiser, Regal 


BUICK—Series 50 


Convertible Coupe ‘ 1,230 
BUICK—Series 60 
Rs ce cs hd mneene 1,465 


Convertible Coupe 








BUICK—Series 60 (Continued) 


NG GHD a 60 cb ser eeu eecevees 1,375 

rer erry oe 1,425 

We: GOMES. 5 ccccccvecvreve 1,395 
CHRYSLER—Airflow 8 

OD I Seed iveiaecekieaesee 1,395 

GC Coupe ..cscsssccsssvvecuees 1,395 

Business Coupe ..........00555 1,395 
HUPMOBILE—Series 527-T 

an, Victoria or Coupe. 1,395 

NASH—Awmbassador Eight 

WHE 6.6.0:66-050064-0.40-00 606008 1,240 

. -44-0.9.9.00040465 60s en adeeeER 1,290 


$1501 to $2000 











STUDEBAKER—President 
Compe 808 Bo ccccccccsccccvcees 1,245 
Coupe for 2, Regal.........+-+. 1,275 
Coupe for 4.......ccseeceeeeee 1,295 
Coupe for 4, Regal...........+. 1,325 
TORRE isiececccuccsecccvcees 1,295 
Roadster, Regal .........5+0005 1,325 
Sedan, Custom .........60e5ee 1,330 
Gedam, Regal ...cccccccsevceve 1,345 
Lamd Crmlsee .vccccccccsceccce 1,430 
Land Cruiser, Regal............ 1,445 
Borline, Custom ...cccccccssces 1,430 
Bectind, Regal ....cccscecsvscee 1,445 


CHRYSLER—Airflow Imperial 


GaeD. GR cecccccsccoccceves $1,965 rrr 
Convertible Coupe . 1,945 G COMMS cccvccevvecacsccvesens 
Sport Cou . 1,875 | LA SALLE—Series 50 
4-door veces 1,945 COE Cheeses be 6sb 00K ree COCERS 
Victoria Coupe ......+++++005. 1,895 Ga sictcccsserisrecceve 
BUICK—Series 60 5-Pass. ME 5.6b0606.b0000en ees 
Convertible Phaeton ........... 1,675 5-Pass. Club Sedan............. 
Over $2000 
BUICK—Series 90 PACKARD—8-cyl., 139 W.B. 
BEE psd citesvecveveenees $2,175 Se Sn 
7-Pass. Sedan teen ee eeeeenee ’ 5-7-Pass. Sedan .... 
Convertible Phaeton ........... 2,145 Convertible Sedan 
CADRLAC V-0—Ceslee 10 45 | PACKARD—8-cyl. Super 
WO cccceccvecccccccsecsces 2,5 . 
Convertible Coupe ............ 2,645 2-4-Pass. Coupe ....-.+-+++++5 2,880 
z-Tes. RO GUNN. os cscccsocs = i me tee eeeeeeceseces ae 
i PD .555.0s%09000%0010 ee Oe PTE # 
F OE er inkssecevesascesevan 2,645 Formal Sedan .......+.++++++4+ ee 
CADILLAC V-8—Series 20 he OS Ee 
emee as. 5 ipaeeet Ce SEE Rckeseceodsssd uses 3,170 
° o DEE Cri. veersscceuecneexnes 7 
Convertible Sedan .... — ee 
—_ EE, ib bcd 0s0aeeeesee PACKARD—12-cyl. 
ass. ME seneeeseosevteese 2-4-Pass. SY 8 oa ee 3,820 
Imperial Sedan .......--++++-+. 5-Pass. Cou r eee rryrr ce 3, 
CADILLAC V-8—Seriee 30 souee Eee SF sicbvseeecceees aan 
ME Sa wedéeccdecncscesense . 
Cae es: BL MM orc crcccansnees 4:290 
Ome Oe... cn ccccsne SOS SE MR. viv cceboesaceores 3,960 
7-Pass. Limousine .......... 3,845 ne Pa tebe ee eerreererere aes 
OOMEGE BOUM cc cc ccccccscecee y 
CARRS AG Y-19~Outes 40 ‘ann WE ndheeeenssacnwenenneee 4,790 
EYE eee or iwets ,24 
5-Pass. Sedan Gime ee aNenecte es 4,195 | PIERCE-ARROW—8-cyl., Model 845 
7-Pass. Sedan ........++++: . 4,345 139 in. W.B. 5-Pass. Sedan..... $2,895 
7-Pass. Limousine ...........-. 4,545 139 in. W.B. Club Sedan....... 2,995 
CADILLAC V-16—Series 60 gO here 
os 7 Sense Sey eevee ees a 139 in. W.B. Coupe (rum. seat). 2,895 
-Pass. MITIOUSIMNG 2. nce ee wee eee , 139 in. W.B. Convertible Coupe 
LINCOLN EE ci ccacuentoeneeses 2,995 
B,C onan ds ccvcenteces 6,950 | 144 in. W.B. 7-Pass. Sedan......... 3,200 
F-Pass. Touring .occcccsscccecs 4,200 144 in. W.B. Inclosed Drive Lim. 3,550 
S$-Pass. Coupe ...ccccccccscess 4,200 144 in. W.B. Silver Arrow..... 3,495 
7-Pass. Limousine ........+.+.+.. 4,700 144 in. W.B. Town Brougham.. 4,995 
S:ase, window’ Sedan. ....., 4:300 | PIERCE-ARROW—12-cyl., Model 1243 
5-Pass. 3-window Sedan......... 4,300 139 in. W.B. 5-Pass. Sedan..... 3,295 
LeBaron 2-Pass. Coupe ......... 4,600 139 in, W.B. Club Sedan....... 3,395 
i Goggins, Buatites pees a ge 5-Pass. Club iia 
ith rumble seat)........... , WOUGIMME ccc ccccccccecccece ‘ 
cian Conv. an, Phaeton... 5,000 139 in. W.B. Coupe (rum. seat). 3,295 
LeBaron Conv. Sedan with par- asian = in. wr - Coupe, Rds. a 
Ce. -s cecéancédaeeeanseanee i in. -B. 7-Pass. ie a s0e i 
Seana Convestibte Victoria...... 5,500 144 in. W.B. Inclosed Drive Lim, 3,750 
Brunn Cabriolet, semi-collapsible. 6,700 144 in. W.B. Silver Arrow..... 3,895 
Brunn Cabriolet, collapsible..... 6,600 144 in. W.B. Town Brougham... 5,395 
Brunn Brougham ........+.++++ . : 
Wiloushty Spee Sean Pena? in. WB. Pam, Sedan. 4295 
i t Sedan.. . W.B. 7- i NR 40 . 
fodiens Setadew Eoelies....... 147 in. W.B. Inclosed Drive Lim. 4,495 
Judkins 3-window Berline....... ili eeaaipaiaie taniiedababcininane 
Judkins Sedan Limousine........ 
Cee ESF cc ccccccceceseeose , ’ 
MMI Ges pccscpanscnssse W. C. Howell 
Minneapolis, Minn., Jan. 7.—W. 


PACKARD—8-cyl. 


Sass, GO cccccccscccvecscs 2,385 
GE. gedancs sav ianenddae 2,470 
Se, CR cn ass s0ts9 (nea 2,560 
Coupe, Roadster ........... 2,580 
oo nie wen anaes 2,670 
IN oe aca a ac ae w igie wiace 2,585 
ek cae kaw awk sa 2,580 

ida ahaa 3,285 


Formal Sedan 
Victoria ° 
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C. Howell, 32 years old, president 
of the Triangle Motor Co., died 
suddenly at his home here. He is 
survived by the widow, two chil- 
dren, three sisters and his father. 
Burial will be at Caro, Mich., 
where he was born. 
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Chapin Finishes 


Quarter Century 


Detroit, Jan. 7—Roy D. Chapin, 
one of the pioneers in the motor 
car industry, was elected presi- 
dent of the 
Hudson Motor 
Car Co. 25 years 
ago Sunday, on 
Jan. 6, 1910. 

Being one of 
the original 
founders of the 
company, 
Chapin has 
served Hudson 
as its executive 
head through- 
out the quarter- 
century period, 
excepting for the time he served 
as Secretary of Commerce during 
the Hoover administration. He 
is credited with having taken the 
initiative in many developments 
which have been responsible for 
the growth of the automobile in- 
dustry into one of the major in- 
dustries of the country. He is a 
former president of the National 
Automobile Chamber of Com- 
merce. 

For many years Chapin has 
been chairman of the highway 
committee of the NACC and the 
present AMA. He was the first to 
stress the importance of good 
roads, not only in the interest of 
the industry but also from the 
standpoint of developing the rural 
sections of the country. 


Roy D. Chapin 





Ford Has Three Salons 
Of New Cars in Chicago 


Chicago, Jan. 7.— Three salons 
are being held this week by the 
Ford Motor Co. to display the 
new models. The Edgewater 
Beach Hotel is the choice for the 
north side exhibit, the Chicago 
Beach Hotel for the south side 
and Guyon’s Paradise for the 
west side. These are in addition 
to the company’s permanent 
downtown salon at the Congress 
Hotel. 

The special salons opened Sun- 
day and will continue throughout 
the week. W. K. Edmunds, man- 
ager of Chicago operations, and 
Ford dealers in the city, state 
that the new models have been 
accorded a more enthusiastic re- 
ception and that more orders 
have been taken than at any 
debut since 1928, when the Ford 
Co. adopted the standard shift. 






























MAINTAINS RIDING COMFORT 


The (Orit Scientific and Authentic taille Mell 


NSTa eT aT} Steel Covered NYT 


compound especially pre la 


patented servic 


ie lme at 1 aaP eg 








i ae 


LUBROPAK 


overed springs. Acts as a stabilizer and packing 


ommended ee 


ng steel 


oper'y «epply 


Mead 


UBROCL AMP 


re ore re) 


ANDERSON MANUFACTURING CO., CAMBRIDGE, MASS. 





OMe tte ee LOM Ltr maim me ae Olt ee) 














AUTOMOTIVE DAILY NEWS, TUESDAY, JANUARY 8, 1935 


1934 Truek Production Third Highest In History 
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Total Put at 590,000 Units 
Against 358,614 In 1933 


By A. J. BROSSEAU 


Vice-President, Commercial Car Division, Automobile Manufacturers Assn. 


President, Ma 


New York, Jan. 
urers have closed the book 


ck Trucks, Inc. 


7.—American motor truck manufact- 


on a year in which approxi- 


mately 590,000 motor truck units were produced. This 
output exceeded the 1933 total of 358,614 by 65 per cent. 
The 1934 production of truck units was the third highest 


in the history 
the totals of 1929 and 1930. 


of the industry and was surpassed only by 


Trucks produced last year had a wholesale value of 


$305,000,000. The equivalent figure 
for 1933 was $192,131,509. 

Increased activities in truck 
factories had a favorable effect 
on business conditions in general. 
Additional persons were employed 
in the production, operation and 
maintenance of the equipment as 
well as in related industries. Mo- 
tor truck freight on railroads in- 
creased. 

Exports of American made 
trucks last year were 115 per 
cent over 1933. This rise is due 
largely to removal of _ trade 
barriers and improvement of 
roads in foreign countries. 

Increased use of motor bus and 
truck equipment by railroads 
abroad is reported in the Depart- 
ment of Commerce bulletins. Road 
construction and improvement in 
more remote lands has encour- 
aged the use of motor transpor- 
tation as the only modern means 
of communication. 

Replacements, New Designs 

In this country production has 
been generated by demands for 
replacements of wornout equip- 
ment and the appeal of vehicles 
designed to meet present day re- 
quirements. 

Engineering experience in fac- 
tories has resulted in a product 
which assures the protection of 
the public and its highways, and 
at the same time provides a fa- 
cility for economical and flexible 
transportation. 

Gross weights have been de- 
creased and payloads increased 
due to the use of lighter and more 
durable alloys. Engine and brak- 
ing equipment has been improved. 
Solid tires are almost obsolete and 
a commanding percentage of the 
vehicles are being equipped with 
low pressure pneumatic tires. 

Public works projects stimu- 
lated activity in the heavier ve- 
hicle field. The output of trucks 
of five-tons capacity and greater 
during 1934 exceeded the 1933 
total for that class by 111 per 
cent. 

Code Launches New Era 

The year 1934 marked the be- 
ginning of an important era in 
truck operation. The Code of 
Fair Competition embracing all 
for-hire trucking — was _approved 


p” SUPPLY | 


a = 
ae 


AUTO SUPPLIES 
PARTS—BICYCLES 


BUYING DEPT. 
HOTEL EDISON 


During Auto Show 


J&R MOTOR SUPPLY CO. 


221 East 2Cth, Chicago, Ill. 


ri} STORES IN ILL,, IND., 
1OWA, NEB. and WIS. 


by the Federal Government and 
over 280,000 vehicles have been 
since registered with state code 
authorities. A program was in- 
stituted for basing rates on the 
cost of operation. 


Computation of detailed data 
developed under registration pro- 
visions will provide information 
about the industry not heretofore 
known. This information along 
with the experience which can be 
obtained on rate filing,—if a rea- 
sonable amount of time is allowed 
trucking association to gain this 
experience—will identify the now 
unknown quantity and establish 
definitely what, if any, regulation 
of rates and services under the 
Interstate Commerce Commission 
is needed in the public interest. 

Pending the development of 
this vital information, farm, ship- 
ping and truck operating groups 
have publicly requested that ac- 
tion on additional motor carrier 
regulation be deferred. 


Surveys Point Way 

Government studies of taxation 
and the relationship of vehicles 
to highway construction have re- 
sulted in findings which have 
convinced the public of the need 
for newer and more uniform laws 
to meet current highway trans- 
portation requirements. 

As a result of recent research, 
the U. S. Bureau of Public Roads 
reported in the October issue of 
“Public Roads”: 

“There is a noticeable tendency 
for the taxation imposed on mo- 
tor vehicles to be relatively high 
in those states in which the in-| 
tensity of motor-vehicle owner- 
ship is low, as indicated by a 
relatively large number of per- 
sons per vehicle. This condition 
was particularly noted in the 
southern states, where the mile- 
age of roads to be improved and 
maintained is very large in rela- 
tion to the number of motor ve- 
hicles registered. 

“The imposition of unusually 
high registration fees on heavy 
vehicles, particularly trucks in a 
few states, combined with high 
| gasoline taxes, has apparently dis- 
couraged the registration of such 
vehicles, with the result that the 
high rates were productive of lit- 
tle revenue in 1932. 


Higher Road Fees Result 


“Comparison of the number of 
heavy trucks registered in certain 
states with the existing mileage 
of high-type roads and particular- 
ly of Portland cement concrete 
roads, in the same states, leads 
to the conclusion that such roads 
have been built primarily in re- 
sponse to the demands of traffic 
in general, rather than specifical- 
ly to support heavy loads.” 

Several states have already had 
disappointing experiences with 
diminishing revenues due to their 
excessive taxation of motor ve- 
hicles. At least 19 states have de- 
creased registration fees since 
1932. 

Educational programs on the 
effect of vehicle use on highways 
have paved the way for more rea- 
sonable limitations on _ vehicle 
size restrictions and other regu- 
latory provisions are made to con- 
form with conditions as they exist 

today. 





1935 Cheveciei Master Coach 


The wheelbase has been increased to 113 inches, and the engine is further forward, resulting in in- 
creased roominess and extra riding comfort from the new position of the seats. 





News Headlines Forecast 


Business Advance for 


"39 


By A. VAN DERZEE 
General Sales Manager, Dodge Brothers Corp. 


Detroit, Jan. 7—Newspaper 
headlines make good reading 
these days for anyone interested 
in signs of re- 
turning pros- 
perity. 

There are so 
many evidences 
of solid im- 
provement in 
the day-to-day 
conduct of our 
own business 
that I feel our 
enthusiasm over 
what 1935 has 
in store for us 
is based on 
trustworthy tangibles—not mere 
hope or optimism. Both inside 
and outside the automobile in- 
| dustry there are these proofs of 
| progress. 
upgrade. 
j}ing materials. 


A. vanDerZee 


Companies 


confidence in the New Year are 
| to be noted almost daily. 


To take a quick look at our own 
1933 showed an increase | 


industry: 
in American and Canadian pas- 
senger car and truck production 


of 41.6 per cent over the preced- | 


and the best estimates 
indicate that 1934 saw 
increase not only 


ing year, 
available 
this rate of 


maintained, but actually improved | 


upon. 
And one can find just as heart- 


ening indications of recovery in | 


any newspaper almost any day 


indications that relate to almost | 


every field of business activity: 


sizes and weights. The American 
ficials has 
gineering arguments to substanti- 
ate their recommendations for 


they have urged for adoption by 
all states. If written into state 


will 
conditions. 
are still based on highway trans- 


of solid tires. 


Until such provisions in 


cost 
over 


ment. Flexible and low 
movement of commodities 


able laws. 





der conditions far from desirable. 
This indicates further expansion 
of motor transportation opera- 
tions when motor vehicle taxation, 


Employment is on the | 
Manufacturers are buy- | 
are | 
|! laying down new plants. The map | 
lis becoming thickly dotted with | 
points where these practical evi- | 
dences of a returning faith and | 





Association of State Highway Of- | 
produced sound en- | 





size and weight limitations which | 


laws the recommended standards | 
put highway transportation | 
on a basis befitting present day 


Many of the existing state laws | 
portation as it existed in the time | 
laws 
are changed the public will be in | 


a position of denying itself of a/| 
fair return on its highway invest- | 


public roads depends on reason- | 


It is encouraging to note that | 
the public has further exerted its | 
need for motor transportation un- | 


“Big Order Placed for Hopper 
Cars,” “Colorado’s Gold Output 
Up 400 Per Cent,” “American Ex- 
port Increases Shown,” “Advance 
Is Seen by Buying Agents,” 
“Orders for Locomotives Reach 
New High,” “Active First Quarter 
for Textile Industry,” “Flowers- 
by-Wire Business Picks Up Sharp- 
ly,” “Employment Here Shows 
Large Gain”—all of these and 
three or four more I noted on one 
page of a paper. 

So I think it can be said with 


confidence that the curtain is now 
going up on another automobile 
show season with prospects 
brighter than they have been at 
any time during the past six 
years. 

We certainly feel we can look 
forward into 1935 with justifiable 
confidence fer—just to mention 
one fact—we start operations this 
year with the largest number of 
dealers we have had in the whole 
20 years’ existence of the company. 

We thought we had reasons for 
congratulating ourselves on the 
expansion made in our dealer or- 
ganization during 1933, but even 
that highly satisfactory record 
was surpassed by a substantial 
margin during the 12-month pe- 
riod just ended. Our retail out- 
lets today number 4,666 as against 
2,690 in the “boom year” of 1929. 


CHALK THIS UP TO REMEMBER 


@ Motor temperature control and hot 
water heater efficiency achieved by 
the Dole Balanced Type Thermostat 
—free from water pressure influence. 


Uniform performance under all road, 
load and weather conditions. Non- 
adjustable and adjustable styles. 


DOLE 
DOLE 
DOLE 
DOLE 


Double Compression COUPLINGS 
Universal All-Tube COUPLINGS 
Flared Tubing COUPLINGS 

Ball Sleeve COUPLINGS 


and Small Brass FITTINGS 


DOLE 
DOLE 


DRAFT DEFLECTORS 
PRIMERS— Also Special Brass Parts 


from blue sel 


THE DOLE TTI TTY 


1901-1933 Carroll Avenue, Chicago, 


Iinois 








Public Remains 


Cost Conscious 


Says Willys Head 





New York, Jan. 7.— Economy 
any big automobiles do not go 
hand in hand, and the motoring 
public is still acutely conscious of 
the necessity for maintaining 
economical standards. That was 
the predominating thought ex- 
pressed by John N. Willys, in 
talking with newspapermen at his 
annual press luncheon in the 
Hotel Biltmore here today. 

“The depression brought on an 
economical situation that left a 
very definite imprint upon the 
public mind,” he said. “The best 
economists of the country all 
seem to believe that future gov- 
ernment and other expenditures 
are likely to increase. They also 
feel that there is no likelihood of 
reduced taxation but rather an 
increase. 

“Therefore, shrewd buyers 
would do well to take these facts 
into consideration when buying 
their next automobile that prob- 
ably will have to last them two 
or three years.” 


Plan Test of Oklahoma 


Travel Bureau Statute 
Oklahoma City, Okla., Jan. 7.— 
Test of Oklahoma’s 1933 “travel 
bureau” law will come to the 
Federal court here Jan. 16, when 
constitutionality of the statute 
will be argued before Judge 
Edgar S. Vaught of the western 
Oklahoma Federal district court. 
J. A. Herring, who conducts a 
local bureau, applied to the Fed- 
eral court for an injunction to 
prevent interference of the state 
in his business. The temporary 
sder was denied, but an early 
date set “-r hearing the matter 
on its merits. Herring contends 
the state law deprives him of 
lawful business privileges in vio- 
lation of the Federal constitution, 
and is an effort by the state to 
“convert privately owned and 
operated automobiles into com- 
mon carriers.” 

Herring in his petition explains 
his is a “personal service,” in 
which private owners of cars and 
share-expense travelers are 
brought together, both parties be- 
ing charged a fee for the service. 


HIGHLAND 
PARK HOTEL 


AIKEN 
South Carolina 


Queen of 
Winter Resorts 


Located in the heart of 
the long leaf pine country, 
offering every service for 


the comfort and entertain- 
ment of our guests. 
Spacious lounge and sun 
parlors, large colonial din- 
ing room as well as pri- 
vate dining rooms where 
regular social events are 
held. 125 rooms with bath, 
single and ensuite. 

18 holes of golf—all grass 
greens and tees, first and 
eighteenth greens at hotel 
entrance, 


Special reduced rates 
for the season. 


Write for booklet. 
W. D. CHRISTIAN, Lessee 
Average Winter Temperature 55° 
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Coming Events 


1935 
JANUARY 


6-12—St. Louls, Mo. The Greater St. Louis 
Automotive Assn., Inc., Annual Auto- 
mobile Show, Mart Bidg. 
8-12—Grand Rapids, Mich. Grand Rapids 
Passenger Car Dealers’ Asan. Twenty- 
sixth Annual Automobile Show. Civic 
Auditorium. 
10-12—Washington, 
ing Council. 
ti—Seattie, Wash. Northwest Section SAK 
Dinner. New Washington Hotel. 
1t—Portiand, Ore. Oregon Section SAE 
Dinner. Lloyd's Golf Club. 
11-12—Los Angeles, Calif. Southern California 
Section SAE Dinner. Richfield Bidg. 


12-19—Buffalo, WN. Y. Buffalo Automotive 
Trade Asen., Thirty-third Annual Au- 
tomobile Show, 106th Armory. 

12-19—Cleveland, Ohio, Cleveland Automotive 
Trade Asen., Annual Automobile Show. 
Pubtic Auditorium. 

12-18—Detroilt, Mich. Detroit Auto Show Assn., 
Annual Show, Convention Hall. 

12-19—Milwaukee, Wis. Milwaukee Automotive 
Trades, Inc., Annual Automobile Show. 
Milwaukee Auditorium. 

12-19—Torento, Ont. National Motor Show of 
Canada, Automotive Bidg., Exhibition 
Grounds. 

12-19—Washington, 


D. C. Amerioan Engineer- 


D. C. Washington Auto 
motive Trades Asan., Fifteenth Annual 
Automobile Show. Washington Audi- 
torium. 

13-20—Springfieid, It. Automobile Show, aus- 
pices Springfield Auto Dealers’ Assn. 

14-18—Detroit, Mich. Society of Automotive 
Engineers, Annual Meeting and Engin- 
eering Display. Book-Cadillac Hotel 

14-19—Brooklyn, N. Y. Automobile Show. 

14-19-——Newark, N. J. Automobile Show. 

14-19—Philadeiphia, Pa. Philadelphia Ass.. 
Thirty-fourth Annual Automobile Show. 
Convention Hall. 

14-15—Detrolt, Mich. National Automotive 

Dealers Assn., Annual Meeting. 
15—Cambridge, Mass. New England Section 
SAE Dinner. Massachusetts Institute 
of Technology. 
17—Dayton. 0. Dayton Section SAE Dinner. 
Engineers’ Club. 

18-24—Toledo, 0. Toledo Automobile Show. 
Civico Auditorium and Convention Hall. 

19-24—Columbus, Ohio. Automobile Show. 

19-26—Long Beach, Cal. Long Beach Auto 
mobile Show. 

(9-26—Pittsburgh, Pa. Automobile Show. 

19-26—Boston, Mass. Boston Automobile Deal- 
ers Assn, Annus! Automobile Show. 
Mechaales Bidg. 

1-2@—Hartford, Conn. Hartfor@ Aute Desiers 
4een., Anmual Automobile Show, State 


Armory. 
19-26—San Francisco, Callf. Motor Car Deal- 
ers Assn. of San Francisco, Nineteemth 


Annual Pacific Automobile Show, Civic 
Auditorium. 
19-26—Syracuse, N. Y. Syracuse 


Automobile 
Dealers’ Assn. Annual Automobile Bhow. 


Armory. 
20-26—Akron, 0. Akron Automobile Show. 
20-26—Nashville, Tenn. National Automobile 
Trades Assn. 


21-25—Baltimore, Md. Automobile Trade Assn. 
of Maryland, Annual Automobile Show, 
Fifth Regiment Armory. 

21-26—Omaha, Neb. Automobile Show. 

21-26—Rochester, N. Y. Annual Automobile 
Show, Edgerton Park. 

22—San Francisco, Calif. 
fornia Section SAE Dinner. 
Club. Auto Show Meeting. 
22—New York, N. Y. Metropolitan Section 

SAE Dinner-Dance. Hotel Lexington. 

22-25—Washington, D. C. American Road- 
builders’ Assn. 

22-27—Lansing, Mich, 
Show. 

26-Feb. 2—Chicago, It. Chicago Automobile 
Trade Assn., Automobile Show, Coll- 
seum. 

26-Feb. 2—Montreal, Can. National Motor 
Show of Eastern Canada. Sun Life 


Northern Cali 
Engineers’ 


Lansing Automobile 


Bldg. 
28-Feb. 2—Springfield, Mass. Springfield Auto- 
motive Dealers’ Assn., Annual Automo- 
bile Show, Municipal Auditorium. 
28-Feb. 2—Eimira, N. Y. Annual Automobile 
Show. 
29—Chicago, til. 
Equipment Manufacturers, 
Meeting. 
29—Chicago, Ili. Chicago Section SAE Din 
ner. Hamilton Club. 
30-Feb. 2—Muskegon, Mich, 
mobile Show. 


FEBRUARY 
—Youngstown, 0. Youngstown Auto Show 


Automotive Parts and 
Inc., Annual 


Muskegon Auto 


3-6—Birmingham, Ala. Birmingham Ante 
Show. 

3-6—Houston, Tex. Automobile Show. City 
Auditorium. 


9-16—Kansas City, Me. Kansas City Motor 
Car Dealers Assn., Annual Automobile 
Show, American Royal Bldg. 

10-23—Denver, Col. Denver Automobile Dealers 
Assn., Annual Automobile Show, Meuni- 
cipal Auditorium. 

11-16—Louisvilie, Ky. Louisville Trade Asean 
Annual Motor Show. Armory. 

18-23—Bethiehem, Pa. Bethlehem Auto Trades 
Assn,, Automobile Show, Coliseum. 

23-26—Dalias, Texas. Dallas Automobile Show. 

23-27—Evansville, ind. Automobile Show. 

MARCH 

9-16—Minneapolis, Minn. Minneapolis Auto 
Trade Assn., Northwest Automobile 
Show, Minneapolis Auditorium. 

15-24—Geneva, Switzerland. Twelfth Interna- 

Automobile Show, Palais des 
Expositions. 

(6-23-—-Mankato, Minn. Mankato Auto Dealers 
Assn., Annus! Automobile Show, Ar- 


mory. 
17-19—-New Orleans, La. Automobile Show. 
auspices Times - Picayune. Municipa! 
Auditorium. 
APRIL 


22—New York, N. Y. American Chemical 


Society, Semi-annual Meeting. 
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| ‘Stout Discusses Future 


At SAE’s 30th Birthday 


(Continued from Page 1) 


, year, the ideals which the presi- 
* dents have set for the society will 
not change. 

F.. C. Mock presented the report 
of the tellers of election. Since, 
with one exception, there was 
only one nominee for each of the 
offices to be filled the slate as 
previously announced in these 
. columns was elected with prac- 
tical unanimity. The single con- 
test for the office of vice-presi- 
dent representing transportation 
and maintenance engineering 
showed a small majority in favor 
of Patton, of Los Angeles, over 
C. T. Smith of New York. It was 
announced, however, that Patton 
had advised that it is impossible 
for him to serve, hence the coun- 
cil of the society has arranged 
for another election to fill the 
vacancy, in accordance with the 
constitutional provisions. 

William B. Stout, well known 
Detroit engineer and president of 
the Stout Engineering Labora- 
tories, is the 
president - elect 
and will assume 
office at the con- 
clusion of the 
annual meeting. 
Stout was intro- 
duced as_ the 
next speaker 
and made a 
brilliant address 
in which he 
showed how 
completely the 
automobile has 
changed the life of the country 


W. B. Stout 


and said that the members of the | 


society will continue to produce 
new things as the world is now 
waiting to be remade. A new 
\economic system has come into 
being, he averred, in which out- 
worn equipment will be quickly 
obsoleted and replaced by better 
equipment. Railroad equipment, 
for example, is now totally obso- 
lete and must go automotive if 
the railroads are to survive. Since 
the automotive engineer has been 
the largest factor in creating a 
new world, it is his opportunity 
and privilege to continue in carry- 
ing the torch of progress. 

The dinner was concluded with 
in address by Col. Roscoe Turner, 
who gave a graphic account of 
his recent flight in the air race 
from London to Australia. Col. 
Turner paid a high tribute to 
American aircraft engineering for 
the quality of the equipment 
which it has produced and which 
made the plane in which he flew 
possible. He said that not an 
instrument failed during his 
flight, not a spark plug required 
changing and the engines func- 
tioned perfectly except for some 
minor trouble with an oil con- 
nection. 


Stout on Progress 

President-elect Stout in his ad- 
dress said, in part: 

} “With all progress we are mak- 

.ng and all we are adding to the 
y sum of human knowledge, every- 
thing in this world is rapidly be- 
coming out of date and must be 
replaced by better things, more 
and more frequently. 

“In the old days when progress 
was slow, things could stay the 
same way for generations. Fami- 
lies ran the same flour mill or 
shoe shop for generations, one 
after the other. The old home- 
stead where family after family 
had consequently grown up was 
the mainstay of civilization; and 
old Dobbin still performed the 
transportation work of the com- 
munity as he had for many hun- 
dreds of generations past. 


“A hundred years might go by 
without anything becoming obso- 
lete, except, perhaps, the queen’s 
hat. Today, however, fashion has 
crept into more than just cloth- 
ing. The new fashion, however, is 
not dictated by either pride or 
pleasantry, but is based on me- 
chanical and human advance- 


| duces; 





ments which make old things of 
no more use, when compared with 


| better things now available. 


“As research brings better 
things the old are discarded in 
favor of the new, past labor, al- 
ready paid for, is left in the past 
with the scrapping of the old 
things, and new labor bringing 
wealth to the present is employed 
in building the new—an economic 
change of great importance. 


“Engineering has made perhaps 
the greatest advances since it is 
so definitely concerned with exact 
sciences. From crude beginnings 
in a thousand industries it has 
brought prosperity to them all by 
a steady stream of purchases 
from those lines of effort as each 
one was able to improve his prod- 
uct and give in proportion to the 
purchaser’s dollar. 


Wealth Builder 


“The automobile has not only 
created millions of automobiles, 
but a fact often lost sight of is 
that it has also created the money 
which has been paid to you and 
me with which we bought those 
same automobiles. 

“Wealth does not just exist. It 
must be created the same as jobs. 
The automobile has added tre- 
mendously to the wealth of all 
mankind, and thus to his living 
conditions. 

“A still greater gift, however, is 
the economics of the attitude of 
industry toward labor as differ- 
ent as that of capital toward 
labor. Industry must look upon 
labor as its market, and is fast 
finding that in order to move its 
goods labor must be given two 
things: first, enough money to 
buy these things which labor pro- 
and second, spare time 
enough to spend that wage for 
those labor-produced articles. 

“Labor, however, cannot be paid 
those wages for short hours, ex- 
cept as engineers and machinery 
and planning make work able to 
earn high wages with short hours. 
Without machinery and organiza- 
tion and quantity production no 
man can earn high wages with 
his hands alone. The intelligence 
of management and _ designers 
must supplement the mind and 
brawn of the man with the un- 
erring accuracy of the machine. 


Rail Lesson 

“No greater mistake could be 
made than for one to suppose 
that prosperity could be carried 
forward by paying any man $5.00 
a day for holding a shovel some- 
where along the highway. 

“Engineering progress 
the past obsolete. 


“All railroad equipment of to- 
day is totally obsolete and must 
go automotive in order to live, 
whether the railroad man believes 
it or not; and if you figure any 
other machine in your living, 
whether it be a dishwasher, your 
own heating equipment, or light- 
ing, your kitchen paraphernalia 
or your method of travel, all will 
be different within three years, if 
they are not totally obsolete now. 


makes 


Deals and New Deals 


“Banking and finance is not in 
any measure the thing it was five 
years ago, whether the bankers 
have yet wakened up to that fact 
or not. 


“Not all of the new deals are in 
politics. 

“Most of the laws which have 
been written regarding invest- 
ments, banking, stocks and bonds, 
and clear on down to criminal 
procedure are sorely in need of 
revision to fit modern facts. 


“We face a world totally out-of- 
date and which must be revised 
consequently. 

“The automotive engineer has 
in the largest measure contribu- 
ted toward creating this new 
world of greater opportunity, 
therefore it is both his opportu- 
nity and his privilege to continue 








Pierce-Arrow Boasts 


Here is a close-up view of the new Pierce-Arrow for 1935. 


Note the new louvre treatment. 


New Lines 


Headlamps 


are mounted a la Pierce-Arrow, in fenders, 





to carry the torch of progress 
forward and upward in spite of 


the hindrances of ignorance and | 
the warnings of pessimism until | 
you, the members of this associ- 


ation, have re-created a new and 


| better world for living and a new 


humanity in which the require- 
ments of industry shall solve the 
problem of all mankind.” 

A list of the guests who sat at 
the speakers’ table follows: 

E. T. Satchell, president, Motor 
and Equipment Wholesalers 
Assn.; Hans Osterman, president, 
Autb Hans Osterman, Stockholm, 
Sweden; Vincent Bendix, past 
president, SAE, 1931; J. C. Hun- 
saker, Federal Aviation Commis- 
sion; E. P. Warner, past presi- 
dent, SAE, 1930; R. E. Flanders, 
president, American Society of 
Mechanical Engineers; H. M. 
Crane, past president, SAE, 1924; 
Pyke Johnson, vice - president, 
Automobile Manufacturers Assn.; 
David Beecroft, past president, 
SAE, 1921; Thos. H. Macdonald, 
director, Bureau of Public Roads; 
Cc. F. Kettering, past president, 
SAE, 1918; Garfield A. Wood, pio- 
neer in automotive fields, particu- 
larly the marine field; Byron C. 
Foy, director and secretary, Auto- 
mobile Manufacturers’ Assn.; 
Howard Marmon, past president, 


SAE, 1913; John N. Willys, chair- | 


man of board, Willys Overland 
Co.; R. E. Olds, pioneer, and 
chairman of the board, Reo Motor 


Car Co.; H. W. Alden, past presi- | 
Wil- | 
president-elect, | 
president, | 
SAE; Roscoe Turner; Howard E. | 
Coffin, past president, SAE, 1910; | 


dent, SAE, 1912 and 1923; 
liam B. Stout, 


SAE; D. G. Roos, 


Charles E. Duryea, pioneer; Har- 
vey S. Firestone, pioneer; Paul G. 
Hoffman, director, Automobile 
Manufacturers Assn.; Eugene L. 
Vidal, director of Air Commerce; 
George W. Dunham, past presi- 
dent, SAE, 1917; J. G. Vincent, 
past president, SAE, 1920; F. J. 
Haynes, treasurer, Automobile 
Manufacturers Assn.; B. B. Bach- 
man, past president, SAE, 1922; 
Alfred Reeves, vice-president and 
general manager, Automobile 
Manufacturers Assn.; William L 
Colt, president, Dodge Motors of 
New York, Inc., and chairman of 
the show committee of Automo- 
bile Merchant Assn.; Harry G. 
Bragg, general manager, Automo- 
bile Merchants Assn.; H. L. Horn- 
ing, past president, SAE, 1925; 
T. D. Pratt, president and gen- 
eral manager, New Jersey Motor 
Truck Assn.; 


a treasurer of the society: J. H. 
Hunt, past president, SAE, 1927; 
Hon. F. W. Zelcer, deputy com- 
missioner of docks in charge of 
aviation; H. C. Dickinson, past 
president, SAE, 1933, and F. H. 
Russell, president, Manufacturers 
Aircraft Assn., Inc. 





Cc. B. Whittelsey, | 
one of our pioneers, for 12 years | 


Nash Looks for 
Year’s Gains to 
Continue in °35 


By E. H. MeCARTY 

President, Nash Motors Co. 

The Nash Motors Co. 
forward with optimism to 
In 1934, sales of Nash and 
new LaFayette 
cars enabled our 
factories to step 
up production 
2'% times that of 
1933. Naturally, 
dealer enthusi- 
asm was 
aroused. And 
now, with im- 
proved cars for 
1935, and with 
extensive plans 
for their mer- 
chandising, we 
confidently expect another very 
substantial gain in business dur- 
ing the coming year. 


looks 
1935. 
the 


E. H. McCarty 


Commercial Credit Co. 

3altimore, Md., Jan. 7.-Com- 
mercial Credit Co. will earn ap- 
proximately $4 a share on its com- 
mon stock for the year ending 
Dec. 31, 1934, A. E. Duncan, chair- 
man, said. 

In the year ended Dec. 31, 1933, 
Commercial Credit reported net 
profits of $2,951,919, equivalent 
after minority interest and 
ferred dividends to $1.52 a share 


on the 954,052 outstanding com- | 


mon shares. 

“The increase in the 
quarter in the annual dividend 
rate on the common from $1 to $2 
is more than justified by net earn- 
ings for 1934,” Duncan said. 


Sinclair Meets 
Minneapolis, Minn., Jan. 7.—Plans 
for the new year in Sinclair Oil Co. 
circles were discussed at length at a 
special meeting of Sinclair staff men 
of the northwest today. Calling in 
company representatives from Min- 
nesota, North Dakota and South 
Dakota, Paul Zumbrook, assistant 
district manager with headquarters 
in Minneapolis, was host to the 

group at a dinner meeting. 


Incorporates 

St. Paul, Minn., Jan. 7.—Articles 
of incorporation were filed at the 
state capital today by the King 
Trailer Co., Inc., makers of acces 
sories, trailers, etc., with a stated 
capital of $10,000. The highest 
amount of liability is $500,000. In- 
corporators are Thomas 
E. M. Brown and M. E. Heiges. 


pre- | 


current | 


Gallagher, 


| Air Conditioning ‘System 
Now Available for Buses 


Detroit, Jan. 7.—Air condition- 
ing of passenger buses compar- 
able to that on the best railroad 
trains is now possible at low cost 
with equipment manufactured by 
the McCord Radiator and Mfg. 
Co., sole licensee under Shell 
Union Petroleum Corp. patents. 
Y ster 
name 


Cord os uses ¢ 

ior prvpane 

pre sasoline distillate 
as both :efrig: racing 
fue! the bus or 

anstallalions 


gas 
\ ! A 

f crude oi!) 
n. ! and 
truck 


beine cooled, 


| have already been made on sev- 


meat trucks in 
and elsewhere. The first 
of the system to a 
bus is now nearing 
completion on a Greyhound bus 
in southern California. This bus 
will be used in warm areas of the 
Southwest where cooling of air 
within the bus is necessary for 


eral refrigerated 
Detroit 
adaptation 
passenger 


passenger comfort. 


Petro-gas used in the system is 
supplied as a liquid in pressure 
tanks which supplement or sup- 
plant the regular gasoline tank. 
The Petro-gas is released from 
the pressure tank into cooling 
coils, changing from a liquid to a 
gas the pressure is reduced 
and absorbing heat in the process. 


as 


The gas is then piped to a mix- 
ing valve on the engine which 
performs the functions of an or- 
dinary carburetor and into the 
intake manifold for use as a mo- 
tor fuel. The vapor has high 
anti-knock properties permitting 
use of high compression ratios 
and increasing engine efficiency. 
Dilution of oil in the crankcase 
is also eliminated since there is 
no liquid to seep past piston walls 
as when gasoline is used for fuel. 
Both the regular carburetor and 


| mixing valve can be retained, thus 


permitting interchange between 


| the two types of fuel. 


Ford Branch Payroll 
Goes to 1200 Workers 


Dayton, O., Jan. 7.—The pay- 
roll of the Hamilton branch of 
the Ford Motor Co. this week in- 
cluded the names of 1,200 em- 
ployes, the largest working force 
at the Hamilton plant in the last 
three years, according to a state- 
ment by H. C. Ludtke, general 
superintendent. The majority of 
the workmen are employed on a 
five-day week basis, the balance 
working on a six-day week plan. 

Within the last two weeks, 
Ludtke said, 400 men have been 
added to the payroll. Since last 
September, 700 men have been 


| given employment 
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The pendulum is |swinging'lback to the days of gracious living. Times are changing. 
People who formerly owned small cars will now buy the kind of car they want. Larger, 
roomier, more comfortable, and more efficient cars that offer individuality, distinction, and 
exclusiveness. Exactly the kind of cars in which Auburn specializes. We invite you to 


visit Auburn's exhibits at the Auto Shows. 
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